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BUILDING SUPPLIES 


SERVING THE LUMBER AND BUILDING MATERIAL DEALERS IN 18 SOUTHERN AND SOUTHWESTERN STATES 
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Head Table at Oklahoma Association Convention Banquet 


Convention Time is Near! 


MAKE PLANS AND RESERVATIONS NOW 


SEE ‘Its a Date!’ — PAGE 16 
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Miami Aluminum Awning Window closed, seals into 
one compact weather-tight unit because glass panels 
are designed with overlapping flanges. This feature 
assures absolute weather protection through double 
metal contact. No Weather Stripping is Required. 

Both sides of glass panes are supported by ‘‘Pat- 
ented"’, concealed cross-shaft, joining panels into one 
smooth working unit. This exclusive feature enables 
heavy duty operator to close window weather-tight, 
sealing out wind, water and cold, quickly and easily. 
No Weather Stripping is Required. 

Miami Aluminum Awning Window constructed from 
extra heavy extruded aluminum alloy sections requires 
no painting, no up-keep, no maintencnce of any kind 
ond .. . No Weather Stripping is Required. 

Dealerships are invited! This easy jo sell, nationally 
advertised, all aluminum window, means big profits 
to qualified dealers. See it in 1950 Sweets File, '7 
or write today for further information . . . Miami 
Window Corporation, Dept. X, 3631 N. W. 38th 
Avenue, Miami, Florida. 


| 


Air Infiltration Tests Taken, 


at 


f ’ if i" at 


” 7 a 4} rf Vi 


i 


i" 








Passed and Approved 


Pittsburgh Testing Laboratories, Pittsburgh, Pa 





WINDOW STREAMERS 





COLORFUL CIRCULARS 
AND ENVELOPE STUFFERS 





HIGH GLOSS 


‘PLATE GLASS HARD’ FINISH COUNTER DISPLAY 


TILE SIZED 
4%" x 4%" BLOCKS 





LARGE, ‘SELLING’ 


SF WINDOW DISPLAY 
HALF SCORE, HALF STRIPE 
x ON ALL EDGES 
= ‘as 





WIDER SCORELINE. 
BEVELED EDGE 


when you handle Roxbord, the only tileboard 


WA: 
ze 50.05’ ~ 


pecifically designed to be sold through your stor 
The ‘traffic stopper’ Roxdale prometion —color- 
ful window displays, counter displays, descriptive 


low streamers, mats, 


circulars, envelope stuffers, winc 
instruction sheets — is guaranteed to draw the re- 
decoration minded customer into your store. Mak- 
ing the big average $50 sale that brings you $20 in 
profits is easy once your customer sees the sales 
producing features that make ROXBORD the only 
different tileboard 

Join the hundreds of dealers in your field who 
are now enjoying anywhere from $350 to $1800 
in additional monthly sales because they tried and 
proved that they could sell tileboard in volume 


the ROXDALE way. 
| ROXDALE feeantieeee ee 
BUILDING PRODUCTS CORPORATION 


Dept. SBS 2916 White Plains Road, New York 67, New York 


pw 





Gentlemen: Sure I’m interested in products that g in $50 average unit sales. 


Send me free sample kit and full details on y fast-moving products. 
Name — 
Address oe 


City Zone_______ State. 
SEBEEERRERREGENRREeeeeD Cl eee 








FREE Samples 


see For Yourself! 


Mail Today! 
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LARRY REYNOLDS 
CREATOR OF ‘’BUTCH”’ 
FAMOUS COLLIER’S CARTOONIST 


“EVERYTHING Aes. on Hager,’ 








o. 


FOUNDED 1849 — EVERY HAGER HINGE SWINGS ON 100 YEARS OF EXPERIENCE 
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Only Source 
For Every Size 


70 STANDARD SIZES.. 
50 MODULAR SIZES 
plus variations 


@ Save yourself time . . trouble money in 1950. You can. . 
by handling Ualco Lifetime Aluminum Casement Windows. No wider 
choice of practical sizes for economical building or remodeling is avail 

able. Ualco is the on/y manufacturer of modular sizes. And, only Ualco 
world’s largest manufacturer of aluminum casement windows 
offers you the combination of widest choice in sizes, unsurpassed 
construction features, reasonable prices and rapid service. 
See our booth at Annual Convention and Exposition of the National 
Association of Home Builders at the Stevens Hotel, Chicago, 
February 19-23. 
Free . . write today for completely 
file size . . a splendid reference 


detailed Ualco catalog. It’s 





UNION ALUMINUM COMPANY, inc 
Department B15 
Sheffield, Alabama 


Gentlemen: Without obligation, please se r »ur Ualco catalog 
Please check. | am an Architect ding Supply Dealer 


Building Contractor 
NAME 
COMPANY 
STREET 


cITy 
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Be canes avws woul’ 


The 10 basic 
requirements 
for high quality 
masonry cement 


1. Plasticity Y 

2. Body 

3. Strength 

4. Yield 

5. Color 

6. Adhesion & Bond 

7. Negligible 
shrinkage 


8. Water 
retention 


9. Water 
repellency 


10. Non-efflorescing 


Mortar made with Cumberland Masonry Cement 


: F 5 : 
the highest possible deyree Of smooth plasticity (see photo 


ty you need for top-grade masonry 


ads an { 


the complete & 


construction. It ser shoves 


head joint with minimum eftort 
without admixtures o 
With its pleasing lig and its Outstanding per- 
formance on every kit f job, Cumberland Masonry 
Cen t ) I 1eer id Bradley County High School Auditorium, Cleveland, Tenn 
eement is the choice f more masons, engineers and 
o essee — contractor, Grover C. Lee; architect, S. T. Franklin 


architects every yeat Another job using Cumberland Masonry Cement exclusively 


PORTLAND CEMENT COMPANY 


Cho Bank Buildi ~. ‘ Cho ga 2,7 


Wigh Early Strength hin Entracning Wasoury 
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STRONGEST ALUMINUM ROOFING 


1 Roofing is the strongest, gauge for 





any aluminum farm roofing. 
and you sell the best. 


— 


> 
S 


FULL LINE OF TYPES— ACCESSORIES 
Roofing comes in all standard 
ths, both corrugated and V-Crimp, 
h a full line of matching flashing and 
H ridge roll accessories. 


Tie in with 


the best-known name in aluminum 


Phere’s plenty of business, plenty of profits waiting for dealers who ADS THAT TELL, HELP YOU SELL 


‘ . t-packed ads on Alcoa Roofings are 

. ? ‘ . . bs 

stock and sell Aleoa Aluminum Roofing. Over a million farm build 9 in leading autienal teuband ead 

. | farm magazines. This program is 
ings have roofs of Aleoa Aluminum and more are going up every day. . Sha ae 

ing thousands of sales-making in- 


. rie f i 
lo help you sell, Aleoa supports you with sales helps. literature. s for Alcoa decilers. 


signs and a great nation-wide advertising program reaching vour 


— we @ seit 
the best- ya eg ey.\ 
ALUMINUM 
ROOFING 


customers through both national and regional farm magazines. 
For extra sales of aluminum roofing. tie in with Aleoa. 
known name in aluminum. For information on the Aleoa line and the 


sales-getting program behind it. mail the coupon below, today 





DISPLAY THIS SIGN 


Attractive, colorful signs are supplied 


free to Alcoa dealers. Ask your supplier, 
or write to Alcoa for yours today. 
ALUMI ke Uns 1 ha | | 


ALUMINUM COMPANY OF AMERICA 
ROOFING SHEET 


1442A Gulf Building, Pittsburgh 19, Penne. 
ALCOA! 


Roofing and accessories. 
Name 
a 








pak i 








Please send me information on the Alcoa ine of Form 
i 


Address 
City. 


Oe 











errr hem we mewn nnn 
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4 WOME BEAUTY 
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LIGHT-SAVER 


DOOR CANOPY 




















WESTWIND 


DOOR CANOPY 














( 
| 
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STANDARD 


PORCH RAILING 


LIGHT-SAVER 


AWNING 


FLOWER BOX | 


L. 


ARISTOCRAT 


PORCH RAILING 


DAY-VIEW 


AWNING 


PLAIN 
PANEL 


SELL THE LINE 
THRIFTY PEOPLE BUY 
, ——< 


DOOR CANOPY 


Loci} 


11 PORCH 4. 


COLUMNS 


THRIFT 


AWNING 


BATTEN 


Louv 
SHUTTERS 


THAT 


GABLE 


DOOR CANOPY 


me) 


fo 


LINE-AWAY 


LAUNDRY DRIER 


= 
CORONET 


AWNING 


VISOR 


WINDOW CANOPY 


THE COMPLETE LINE THAT PEOPLE BUY 


FAWSCO MFG. 


1701 FRONT STREET 


FALLS 


cc “a 2, > gawsco) Wil 22 it 


WRITE FOR CATALOG AND PRICES TODAY 
DIVISION 


CUYAHOGA FALLS, 


STAMPING & 


WELDING CO. 


a 


OHIO 
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Corrugated Roofing 


and Siding 


Cc 
Lock 


Shir 


Gutters 


Roof 


Nails 


rimp Roofing 
Tight Roofing 


jles 


and Downspouts 
Fixtures 


SELL $0, ALUMINUM ROOFING 


Or, we should say . 
the dealer who's fore 


Aluminum Roofing Produ 


them whether he’s far 
BLINDFOLDED! 
Here’s why. First, a 


Products are made for 


will bring your custom 
roofing products ST: 
your customers and to 


markup . . Next 


available from a single 


simplifies your operati 
can sell all of SSIRCO 
as well as its complete 

without carrying larg 
does that for you! its f 


located through 


or Driv 


Think over these 


profit, completeness of 


f resighted with SSIRCC 


esighted dealers. Because 
{ enough to offer SSIRCO 


> his customers will sell 
i, nearsighted ... or 


RCO Aluminum Roofing 


» service—quality that 


ick next time they need 


they are priced right for 
fe you with a pleasing 


RCO, all your needs are 


you know how that 


around, And finally, you 


um Roofing Products 
ther building materials 
yourself .. . SSIRCO 
warehouses (count ‘em 
South mean Overnight 
kup if you prefer. 
n product quality, 
1 service. It pays to be 


Write “Today or phone or wire 


for 


1 the profit possibilities 
ealer—selling SSIRCO’s 


ym roofing products. 


eee GN HY cae 





SOUTHERN STATES 
IRON ROOFING COMPANY 

































































the Custom 
 WEL-BILT 


| OVERHEAD OPERATING 


DOOR 


Check these "star" features— 
all at no greater cost to you! 


FINGERTIP CONTROL 

ARCHITECTURAL BEAUTY 

LONGER PERFORMANCE LIFE 

MORE ENGINEERED FEATURES 

SECTIONAL WEATHER SEALING 

EASY, TROUBLE-FREE OPERATION 

% QUIETER ACTION . . . CUSHIONED CLOSING 


Th Southern Fi Company 


257-263 Decatur Street Atlanta 3, Ga. 


WE SOLICIT DEALER CONNECTIONS. OUR POLICY IS 100°, DEALER DISTRIBUTION. 
SEND US YOUR INQUIRIES AND WE WILL MAIL YOU LITERATURE AND PRICE LISTS. 











“ 
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New ‘Pick-of-the-Pack 


Select your own stock of ‘‘Trim-It-Yourself”’ 
mouldings from the expanded CHROMTRIM line— 
choice of 38 sales-tested shapes including—for the 


first time—stainless steel as well as aluminum! 


Here’s the news from CHROMTRIM... 


38 shap 


6S 





A more complete 
now a choice of 38 popular, sales 


ings 
tested shapes 


100% dealer profit on every sale! 
See your CHROMTRIM distributor or write 
us for new ‘“Trim-It-Yourself’’ catalog 
—and pick out the shapes and sizes that 


will sell best in your store. 


Now you can have a really complete 


metal moulding department or enlarge 


line of consumer mould 


Stainless steel 


A choice of 13 shapes in an improved 
easier 


market 





easier to cut 
The 
now you have it 


stainless steel trim 
to apply, non-tarnishing 
has wanted it 


new wall trim 


A of 
wallboard and wal 
added to the 


choice the popular CHROMT! 


finoieum mou 


l'rim-It- Yourself 


your present one...with a minimum of 


floor space minimum of investment 
maximum of display and maxi- 
mum of turn-over and profits! 

Fill out and mail the coupon now. Take 


advantage of R.D.Werner’s widespread 


R. D. WERNER CO 


295 Fifth Avenue 


Let me take my 
on new line of 38 


NAME 


COMPANY 


New Y 


“Ao Deal 


A brand new merchandiser— more 
compact, with holes for 14 or more 
different shapes. ..clearly labelled 


for quick identification 


idvertising by having your 
Pack'’14,60 Deal ready for 
lemand. R. D. Werner Co., 
ifth Avenue, New York 16, 
R. D. Werner Co., 
Dalhousie, Ontario. 


‘anada 


Please send catalog 


self’ mouldings 


eee eee wee ween enna a 
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Association Directory 


~— : Associations serving Building Supply Dealers in 

“ dune Southern and Southwestern states — and served 
sin Unde a MODERN HOMES by SOUTHERN BUILDING SUPPLIES 
Alabama Building Material Exchange—519 Stallings Building, 


Birmingham 3, Ala. Executive Secretary: Mrs. Mary K. Harless. 
Tel. 7-3195. President: W. Thornton Estes, Birmingham, Ala. 


Arkansas Association of Lumber Dealers—727 Pyramid Building, 
Little Rock, Ark. Secretary: £. DeMatt Henderson. Tel. 8283. 
President: Jack R. Grobmyer, Little Rock, Ark. 


Carolina Lumber and Building Supply Association—114 Builders 
Building, Charlotte, N. C. Secretary-Manager: E. M. Garner. 
Tel. 2-4921. President: C. G. DesChamps, Spartanburg, S. C. 


Florida Lumber and Millwork Association — 310 Chamber ot 
Commerce Building, Orlando, Fla. Secretary-Treas.: Mrs. Marie 
M. Bennett. Tel. 2-3761. President: R. D. Morris, Jacksonville. 


Kentucky Retail Lumber Dealers Association—Knott Building 
Lebanon, Ky. Secretary: Donald A. Campbell. Tel. 74. Presi 
dent: Blaine Fulton, Newport, Ky. 


Louisiana Building Material Dealers Association —528 Florida 
Street, Baton Rouge, La. Secretary-Manager: R. Needham Ball. 
Tel. 2-4080. President: Ivy C. Jordan, Monroe, La, 


Lumber and Supply Dealers Council (Georgia)—1925 Ponce de 
Leon Avenue, N. £., Atlanta, Ga. Counselor: Joseph G. Rowell. 
Tel. CRescent 6455. President: Charles H. Girardeau, Atlanta. 


Lumbermen’s Association of Texas—Second National Bank Build- 
ing, Houston 2, Tex. Executive Vice-President: Gene Ebersole. 
Tel. PReston 9157. President: W. B. Henderson, Fort Worth, Tex. 


Middle Atlantic Lumbermen’s Association—1528 Walnut Street, 
Room 1123, Philadelphia 2, Pa. Executive Director: Robert A. 
GETTY) No. 4703W Jones. Tel. PEnnypacker 5-5377. President: Claude G. Ryan. 


Mississippi Retail Lumber Dealers Association—650 South State 

Getty offers fine modern casement window operators with Street, Jackson 5, nee Secretary Treasurer: E. 8. Lemmons. 

i titties Retemed Geer cantivettion, at-@- price within Tel. 3-2077. President: W. L. Solomon, Belzoni, Miss. 

the most moderate budget for the small homes of today. National Retail Lumber Dealers Association—302 Ring Building, 
; ie 18th and M Streets, N. W., Washington 6, D. C. Executive Vice 

ee eeeee the Say SG e Wt .- aneniing he President: H. R. Northup. Tel. NAtional 6757. President: C. B. 


finest, strongest design of casement operator in low modern Sweet, Longview, Wash. 


style, and a modest price. 
Oklahoma Lumbermen’s Association—815 Leonhardt Building 


- Oklahoma City, Okla. Industrial Manager: W. M. Morgan. Tel. 
ble 7-0338. President: Walter Hinton, Altus, Okla. 
Bem Southern Sash and Door Jobbers Association—209 Sterick 
Building, Memphis 3, Tenn. Secretary-Treasurer: Clark E 
GETTY MANUFACTURES ail 3 types of oper- McDonald. Tel. 8-4588. President: Charles E. Hughes. 


ators...Internal Gear and External Gear Angle Southern Wholesale Lumber Association—McMillan Bank Build 
Drive and Horizontal Gear (reversible). ing, Livingston, Ala. Secretary-Manager: Robert F. Darrah. Tel. 


ETTY 3051. President: C. £. Klumb, Crystal Springs, Miss. 
OPERATORS are ALL ipped with 

G b a aaa Se ane “ Southwestern Lumbermen’s Association—512 R. A. Long Build 
ne See pee Sees ing, Kansas City 6, Mo. Secretary-Manager: Allan T. Flint. Tel. 


GETTY SPECIALIZES in the manufacture of Victor 2265-6 President: Kermit W. Ingham, Stillwater, Okla. 


casement operators... your guarantee of quality. Tennessee Building Material Association—106 East Fifth Avenue, 
Knoxville 17, Tenn. Secretary-Manager: R. 0. Brownlee. Tel. 
2.0185. President: T. 0. Lashlee, Humboldt, Tenn. 


Virginia Building Material Dealers Association—3303 Monument 
Avenue, Richmond 21, Va. Secretary-Manager: Harris Mitchell. 
Tel. 6-1749. President: $. L. Burrough, Tappahannock, Va. 


H. s. GETTY & Cco., INC. West Virginia Lumber and Builders Supply Dealers Association— 


P. 0. Box 1589, Fairmont, W. Va. State Secretary: Sam H. 
3344 N. 10th ST., PHILADELPHIA 40, PA. Diemer. Tel. 364. President: Ralph B. Thorn, Morgantown, W. Va. 


GETTY OPERATORS... Best in Any Case-Ment 
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BUILDING SUPPLIES 


Address Mail to Editorial and Business Offices 
806 Peachtree St., N.E., Atlanta 5, Ga. 
DONALD L. MOORE, Editor 
HELEN MATTHEWS, Assistant Editor 
T. W. McALLISTER, Editorial Director 
BARON CREAGER, Southwestern Editor 
1305 National City Building, Dallas |, Tex. Central 7673 


FRANK P. BELL 
Business Manager 


CHAS. E. SMITH 
Asst. Bus. Manager 


J. A. MOODY 


Production Manager 





Specials for the Month 


Stock and Sell to Win with Wallboards 
Lumber Stays in Front after 500,000 Years 
Association Means Action in Houston 

Doors Easy to See Are Doors Easily Sold 
Semi-Finished Homes Pay Off Dealer 
Careful Handling Prevents Delays, Loss 
Keep Displays Interesting to Keep Sales Up 
King Coal Takes Over in Winston-Salem 


Departmental Inventory 


Association Directory of Dealer Groups 
Editorial Opinion and Quotations 
Washington News of Importance 

News of the Month for the Industry 
Lumber Outlook and Supply Situation 
Strictly Wholesale but Dealers Can See 
Dealers in the News of the Day 
Product Parade for the Month 








Copyright, 1950. W. R 
7 > 
’ 


Published monthly and mailed without charge to the wholesale and 
retail lumber and building material dealers in the 18 Southern and 
Southwestern states and the District of Columbia. To all others 
there is a subscription price of 25 cents per copy or $2.00 per year 

Certified circulation, based on post office receipts, furnished 
1dvertisers on request 


Smith Publishing C anta, Go 


CEA! 


CONTROLLED CIRCULATION AUDIT 
NATIONAL BUSINESS PUBLICATIONS 


Business Representatives 
John C, Cook, 624 Lincoln Ave 
Highland Park 1539 
CLEVELAND: W. G. Sheehan 

Ohio, Tel. Edison 0856 
NEW YORK: Gerard Teasdale, 299 Madison Av 

Tel. Murray Hill 2-4959 
BUFFALO: J. D Barker St., Tel. Garfiele 
BOSTON A. C. Shaw, 11 Monroe Rd., Wellesley 


Tel. Wellesley 3648 


CHICAGO Highland Park, I 
Te 


2516 Gasser Blvd 


Rocky River 16 


Parsons, 63 


LOS ANGELES: L. B. Chappel 
gan 9840 


CHARLOTTI wis 


Auditorium Building 


McGee, P. O. Box 562, 


Published Monthly by 


W. R. C. SMITH PUBLISHING COMPANY 


Atlanta and Dalton, Georgia 


Publishers Also of 
SouTHERN HakDWARI TEXTILE INDUSTRIES 
SOUTHERN MOTI J \ s 


W. J. Rooke, President; Ricnarp P. Smita, Lrecutive 

dent; T. W MCALLISTER, Firat Vice-President: E 

Vice-President; A. BE. C. Smitu, Vice-President; O 
Treasurer A. F. Roperts, Secretary. 





LOW-COST 
HOME COOLING 
IS HERE! 





New Hunter Package Fans 
priced to fit economy homes 








LOOK Al 


@ [asily installed 
@® Quiet and po 
@® Automat 

@ Certified PFMA air ratings 
@ ° sizes ind 6800 CFM 
@ Fits lo iline attics 
Hunt 


FEATURES 


hutter 


juality construction 














Write or wire for catalog and name 


of nearest Hunter distributor 


Hunter Fan and Ventilating Co., 3°. 3 


Package Attic Fans 
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Front St., Memphis, Tenn. 





ust. wo ASBESTOS SHINGLE 


 Panapt After two years of extensive engineering research 
Mustang engineers have now developed a NEW asbestos siding 


shingle that is stronger—much stronger. This means easier 
a ation for the applicator — better protection for the user. 


(lute Lg The NEW Mustang in white is much whiter! Displayed 


in your sales room, the new White Mustang shingle has all MUSTANG SHINGLES 
the glistening whiteness of sun-lighted snow. And there is for housing projects 


no variation in the color of the NEW Mustangs. 


({);toxe jst The NEW Mustangs shed water like a duck’s back! 


} r special coating of waterproofing enables Mustangs to with- 
stand weather forever. Mustangs are made new again by every 
rain that washes off dust and dirt. A mighty important point 


Get the full facts about how YOU can make money , MUSTANG SHINGLES 
as a MUSTANG dealer. It pays to sell Mustangs! for new homes and 
Write or wire today. : remodeling 
2 Styles: Wave Edge Straight Edge 
1 Colors: Natural White Foam Green 
Dove Gray Palomino Tan 


THE ASBESTOS COMPANY OF TEXAS 
P. ©. BOX 1082 ee HOUSTON 1, TEXAS 
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. os THE MID: 

THIS is the gear? cexrvry sina 

the United States 

in mid-stream socially, politically, and economically. But 

since the nation is only an aggregate of people held together 

by geographical boundaries, it is in mid-stream merely 
because most of its citizens are there. 

Individually, most of us—whether we be classed as 
management, labor, professional, or “government” person 
nel-—are like the dog of the childhood fable. He’s got a 
good bone in his mouth that will satisfy, at least, his physi- 
cal needs. But he sees a reflection in the water of a bone 
that appears to be much juicier and larger 

So with the American people. We individually look at 
the so-called “welfare state’-—which is just the political 
doctors’ sugar-coated synonym for National Socialism 
and certain parts of it look good. So good that we're “will 
ing to buy it.” But at what price? 

Unmistakably at the cost of some of our individual 
freedom. 

Undoubtedly at the cost of much of our pride in self- 
reliance. 

Most certainly to the shame and embarrassment of out 
forefathers. The men and women who labored long and 
hard... suffered many disappointments and some failures 

. and sacrificed so that they could open up the geograph- 
ical, botanical, industrial, and educational frontiers 

Our forefathers literally handed the present generation 
the highest standard of living mankind has ever known. 
And they demonstrated for us the “do and dare” that pro 
duced the world’s most progressive, self-sufficient nation 

But now undercurrents, if not the tide, are sweeping us 
toward the rocky, barren shores of the welfare state, 
Socialism. Where everybody is the security-hypnotized 
guest of the federal government. 

So this—1950—_ is the vear when we decide whether we 
will adhere to the proven principles of an enterprising, self 
reliant democracy. Or whether we will take the route that 
England and other “welfaring” states have taken that leads 
up a blind alley to a dead-end street of mediocre subsist- 
ence and hopeless existence. 

To regain our fearless way of democratic freedom 
the way that George Washington, Thomas Jefferson, and 
Woodrow Wilson mapped for us—-we must abandon every 
desire and willingness to approve or accept some selfish 
gain at the expense of other taxpayers, such as TVA elec 
tric rates, public housing, crop subsidies, or mail subsidies 

Instead, we must help every other industry and social 
group to preserve its own gains and opportunity. And this 
can be done best without “pressure groups” and “lobby 
ing” on the part of capital, labor, or the administration 

Unless it is so done, our generation finally will be re 
corded as a blight on American progress 


—Donald L. Moore, EDITOR 
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Irrepressible 


QUOTATIONS 


rO DEALERS at the recent 
NRLDA convention, Russell F 
Bj iblic relations coun 
sel lained that “one of 
the ules of public rela 
irk is simply to take 

f every opportuni 

daily contacts to 

itain a friendly re 

inother person 

ire involved. First, 

friendly relation; 

lly, you have to 

Many businesses 

enalties of bad pub 

hip because they 

ised some plan of 


SUMMARY of recom 
monetary re 

in the world, the 
Council of the 

| Chamber of Com 

nonth declared 

requirements of 

remain unaltered 

Kingdom and 

s Which have 

is needed in 

s is more pro 

w part of the 

exporter, more 

business, and 

‘ints and controls 
f governments.” 


S*B'S 


CHERNE, executive 
f the Research In 
America, predicted at 
innual meeting of 

il Paint, Varnish 
er Association that 
vill see the new in 
tier of the United 

to rise in its first 

f magnificence 
inte-bellum = days, 
South—no longer an 
onial empire, no 
the North what India 
England. The new 
ll be a formidablk 
ll change the face 
erican economy, and 
ind I even see in it 
ements of discomfort 
Byrd and his Demo 
ise the new South 
esemblance to. the 
Not socially, not eco 
id not volitically’ 
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Presenting The 


Mr. Faber Birren 


nationally known con- 
sultant on color prefer- 
ences of the buying public, 
selected these new sales- 
proven Insulite colors. He 
is retained by many of the 
world’s largest manufacturers strictly for his 
experience in the vital field of consumer color 
preference and its relation to consumer buying 
habits. You profit by his two decades of re- 
search in the color wants and buying motives 
of the American public. 


No Guessing Against Human Taste — 
These are Colors the Public Wants 


Why gamble in selecting colors? Since color 
is vital to your sales, every possible avenue of 
fact and scientific analysis was assessed and 
judged for its selling value before these new 
Insulite colors were chosen. 

This was neither guesswork nor private 
opinion. Choice was based upon market re- 
search to accurately measure the desires of 
today’s buying public. You can be swre these 
new Insulite colors are keyed to buying opin- 
ion — they'll sell fast, easy and in volume. 


Exceptional Sales Advantages 


Rarely has there been a line of new products 
as rich in variety and flexible in adaptation as 
these new Insulite Interior Finish Products! 
Singly or in combination, they can be employed 
in a stimulating variety of striking and orig- 
inal effects. The finished result is beautiful .. . 
attention-getting and sales-rewarding 
Best of all (from the builder's point of view), 
these new products can be applied fast and easy 
without special preparation or the use of 
special clips. No skill required 
do it. Just use nails or staples direct to frame- 
work. Saves time, cuts application costs. This 


anyone can 


line was designed as a practical business- 
builder and job-getter. 


New Insulite Joint 


Assures a trim, neat, tight joint that defies dust 
infiltration and 
stays securely in 
positon, Con- 





cealed fastening 
without using 
special clips. Ap 
plication is fast 
and easy with 
nails or staples 





New and Beautifal 


LUSTERLITE TileBoard and Interior Board 
Colors: White, Ivory Whit 
Joint: TileBoa 
Board ha jua 


Interior Board, 4’ width ) , 10’, ar 


DUROLITE Plank and Interior Board 
Colors: lvor ale Gr Woodtone Light 
Joint: P 


Board ha 


Texture: 8 
Sizes k widths are 8 ) 1 Le 
9 Board 4 th by ¢ )? 


WEVELITE Interior Board 


Color: Ivory W Texture: Ri rf Joint: 


Sizes: 4° width by ¢ 


SMOOTHLITE Interior Board 
Color: Nat 


Joint: Sgua Sizes: 4’ width bv ¢ ! ’ 


Formerly SMOOTHCOTI Texture: 5 


ACOUSTILITE 34” and FIBERLITE '2” 


Fexture: Porc 


Colors: \ a tra t t 
B 1 1 Applied with: | 


Joint: B 
Sizes 


MINNESOTA AND ONTARIO 
COMPANY 


MINNEAPOL MINNESOTA 
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The modern dealer stocks and sells to 


No. I 
Product Series 


in Wallboard 


AT LEAST 94.3 


lumber 


per cent of the 
building material 
18 Southern and 
states sell wall- 
than a tenth of 
their customers 
wallboards for all 
which they 

are suited in light construction 
The that 
have room 


their 


and 
the 
Southwestern 
But 
these dealers offer 
a full 


the many purposes for 


dealers in 
1 
less 


boards 


line of 


result i dealers 


plenty of 


most 


to step up 
this 
that 
have zoomed ir 


both a sales 


sales and profits from 


class of building materials 
two World Wars 
to a top position as 
builder! 

first 


anda profit 
But 


many 


what is wallboard? 
and. building 
most laymen 

one type or 
Actually 


wallboard is 


To 


mecnanic 


dealers 
and to 
kind 
ab 


ma- 


it merely means 
and 
any 
large, rigid sheet 


of wallboard 
solutely 


terial 


made inti 


that fastened to the frame 


may be 


f a building to provide a surface 


h .- or to serve as a com- 


I t part of a ceiling 


lath 


wall or 


constructtior such as for 


DULIGINE 


heathing 


laNnKS, 
Wood 
and 


} + 2 1 1; Y 
Insulating soard Ir ig ul 


Therefore all these 


large, rigid heet mate 


fundamentally wallboards pre 


face er! 


aecora 


amet 


COMPARATIVE 
%" INSULATING BOARD SHEATHING 


INSULATION VALUES 
STOPS AS MUCK HEAT AS 


‘ Inqwearion 
Bonanno SHEATHING 


43 Tehicumesses 
ovesum 
SHEATHING 


LL? ThicKnesse 
* Wooo 
SHEATHING 

iT 16 interesting to note the comparatie thicknesses of materio 

necessary to meet the heat stop efficiency of % Ins 
alone does not determine imulating efficiency 


= 


Bd Sheathing 
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WIN with WALLBOARDS 


ird Institute on 


ZUILOING 
SUPPLIES 


January, 1950 


above shows 
structural in 
board in a frame 
The bottom” chart 
comparative insula 
of different types 
aterials. It is reprinted 
Fechnical Information 
etin of the Insulation 
“The Use of 
Board Sheath- 
Housing.” 


drawing 
uses of 


the 


values 


na 


Insulating 
in Keonomy 


marbleizec 
including 
and 
Board 
ecoratl . heet 
Wood Fiber Panels 
d other ynthe 


ized 


vood—both hardwood 
tni 
TH- 


articles in 
ict Serve Sol 


28) 


juent 


on 


page 








Lumber is still 
the winner after 


200.000 Years 
of Competition 


HISTORIANS are notably slow to 
commit themselves, but they cau- 
tiously venture the belief that a 
Wood Age-——a time when wood had 
no competition—existed during the 
earlier of Man, It may be as 
those original citizens 
they lived 
wood available, 


days 
sumed that 
whether 
not—found 
able, and 
That favorable 
lumber 


in trees or 
work 
erviceable 

state of 


manutacturers 


affair 
came to 
500.000 


Ol 
an end approximately 
archeolo- 
dig 

They 
the discovery 


years ago, according to 


gists, who are great hands to 


around in obscure 


places 


base their belief on 
haker and a 


Dat 


reli 


of a cocktail 
ot baseball 
From. these 
that the Stone Age 
that wood wa 
petitive downfall 

Adding to the 
historians 
Age, beginning 
000 B.C 


got 


couple 
made of stone 
they conclude 
had 


headed for 


et in and 


its com 


the 


Bronze 


competition, 
have rung in a 
about the year 6,- 
Age, which 
its promotion campaign under 
way about 1,000 B. C 

It must 


and an Iron 


the 
time that wood was finally washed 
up Through. Finished. Competi 
tion had hemmed wood in on three 


have appeared at 


sides, and a 
a Gypsum 
complete 
Still, 
odds, 


ll that was lacking was 
Age to make the rout 
despite the 
lumber has been putting up 
a pretty good fight. Today 23,000,- 
000 of America’s 28,000,000 homes 
are built Virtually all of 
the substantial 

another 


competitive 


of wood 


balance make use 
of wood in 
T day S 


his 


one Way Or 
builder 


finds 


of course like 


that 
and 


ancestol wood 
workable 
But there must be 


more. TI must be 


is available sery 
iceable 
thing 


even 


some 


more 


its hardy survival 


compelling reason 


During the re and 
mediately after, competitive m 


terials obtained ; reater foothold 
in the buildings ustry than had 


ever been the 


16 


ers 1n 


( 


vatior 


By H. V. 


Vice-President 


Executive 
West 


was largely due to the lumbe1 
that existed. In 


stances the cost fac 


hortage ome 1n 


tor er 
it was adaue al 


dreams of ease and 


normally envel 


é xposed to privatilor 


which 


small 
told 


the brand-new 


luckily, a 

We 
lieved 
world in which we 
In this 


eatly increased convenience 


mea 


were about 


in, 


scier 
oon 


live there would 


world 


the reward of stly more a 


complishment a reduced out 

put of energy 
Singers would 

ly. Automobiles 


ground instead 


ig more weet 
would skim the 
of 1 ri the 
House 

ol 


consequences of friction 
constructed in new ways, new 
and wondrous mater 
spring up overnight. It 
fairly close to perpetual 
Not all of these things 
come to pass. Whatever the the 
oretical virtues of other designs 
automobiles continue to be pro- 
duced with all 
ing the ground 
In the of 
out that what owner 
a practical kitchen, a comfortable 
living room, a bathroom and 
room capable of shielding th 
and 
in which there } 
ind. Homebuild 


general are of inno 


ial 
wa 
motion 


nave 


four wheels 
case houses 
Ss want most Is 


bed 


from public inspect 


10n, 
ibly a basement 
room to move aro 
é ns not 
tested 

The ties 


ratory 


\ 


ti > 
titl 


plus 


SIMPSON 


Coast Lumbermen’s Assoc 


but which 
not practical. We 


schemes o 


mise 


watched new 


loom on the bu 


anothe! we 


fabulous yrefapric 


I 
stumble into 


months 


obliy 
had ringside seats at one 
st incredible fiascoes in the 
spending 

$50,000 


build 


government 
out of 
an attempt to 
market a metal house 
We 
ine capable 
Ame! 
a dogged 


that is 


0UuUTrInNg some 


000 in and 
tain 
The 
has shown 
for a house 
build: a 
his 
that 
his 


Can re 


return always to ce! 
fundamentals 
ican homebuilder 
preference 
economical to 

capable of 
individuality; a 
be altered 
changing needs; a house he 
fair price 
a house upon which he can 
and which will give hin 
of warmth and livability 
He wants what he knows wood can 
provide 

So we come to that compelling 
for hardy survival 
No competitive material all 


wood! 


hous¢e expressing 
house 


to su 


own 
can easily 


ata if he chooses to 


a sense 


reason wood s 
ha 
the advantages of 
No competitive material ha 

the One m 


equal it in 


ot wood 
but lack 

Another maj 
but fail on t 
A third may 


+ 


advantages 
stiffness, 
insulating quality 
1 it in strength, 
workability 
workabil 


th wood in 


to equal it I 
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There are, of course, further ad- 
vantages. Building mechanics un- 


derstand wood and know how to iad been removed 
get the best out of it. Wood is the The official report 


most easily obtained building ma- dent and C 
terial in the United States—in the  second-floo 
thousands of retail lumber yards marked 
that dot the country from ocean to 
ocean and border to border. 

Efforts to unseat wood as the i 
nations dominant homebuilding late punishme 


material have been unceasing. No The remodeling 


one has ever charged that wood House illustra 
will corrode or rust or oxidize, al- ant point. On 
though other frailties are attribut building 
ed to it. As a matter of fact, wood trap 
is so universally used that it makes 
the world’s most convenient whip- 
ping boy. It saves time to blame 
wood for anything that goes 
wrong 
the remodel- 
House. When the 
necessity for airs was an- 
nounced larg which came 
the public were 


} l the East Room 
declared | Washington Post 


now agging about six inche 
due to the tting of old timber 
upporting th econd floor 

Life magazine described the 
White House as “about to collapse 
from decade f onslaught of ter- 
mit ar : 
Other assertions were equally 


trained 


econd-floor 
veloped, had 
ibout 1817 
had rendered 
factory serv- 
of Publi 
pC. re- 
no evidence 
ural timber 
termite dam- 
| timber; that 
id developed 
to install soil 


and 1oO1st 


Wood's first competition was 
stone—which came into popu- 
larity about 500,000 years ago. 
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of wondrous new ma- 
still do not spring up 
over night. 


rogram for which we 
werful cooperation of 
the nation’s lumber 
manutacture! to 
wholesaler to 
Together it 

ble us to make 
enormous potentiali 


e realized 


1.000.000 
lo Be Planted in 


Forestry Association 

Daily Publishers A 

cooperating to Carry 
of planting a mil 


throughout eastern 


uch as chool 
of America, 4-H 
Scout troops 
free 
ce and fore try a 
keep record upel 
I and provide 
each seedling ordet 
may apply for from 
)000 eedling to be 
iary 15. Whenever 
will be planted 
for demonstration 
e program began in 
when the publisher 
ited $2,500 to in 


‘ 
r 


lecused Bookkeeper 
Surrenders to Police 


fully avoiding de 
irly two weeks; 
Johnson, charged 
at the Kuntz 
Company, i 

ed police head 


endered Decen 


old forme! 
lumber 
an auditor 


OOU 


17 
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ASSOCIATION MEANS ACTION 
to Houston Lumber Deale 
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Ww GYGYGY SY GY GY SY SISSY SY GY SG YES 


THE RETAIL Lumber Dealers A By BARON CREAGER fine of not le 
sociation of Houston, Texas, held an $200 
a general membership’ dinne: Furthermore 
meeting on Tuesday, November 22 have a licens« 
last. Present were 135 people! But “To maintal 1 > 
that didn’t “just happer ociation,” commer Skinner 

Two weeks before that Tuesday t is necessary g the mem- 
the membership received a printed ! togethe1 a month 
notice of the meeting, listing the practical 
menu and entertainment month 

On Friday before the meeting a 
printed program, complete with The membe: 
menu, pictures of feminine I anothet 


tainers and a picture of the p1 i problems come 


A 


pal speaker, was on the desk of them settled. It 

every active membe! logical to get peopl 
Then came Monday, day before tically trangel 

the meeting, and a Calling Com » same busine 

mittee—calling by telephone 

course—-went into action. The e “Of course, mo 


tire membership or key members ist ive decision 


si 
in variou yards were divided ler meeting of the owne1 


among 11 members of the Calling : group eve other mont! 
Committe resent at that 
The Houston association doesn't those who can ve reno a n , railroad 
do things on a small scale. There representative if their yards | the 
is good attendance at each meetins As a result 
because the association office is in developed in t 
charge of Secretary-Manager H. J tion, it wa 
Skinner, who has learned that he KI sy 
cant get attendance by twiddlin 
his thumbs and that he can not 
maintain interest and get thing 
qaone without activitie 
Barbecues are held twice a 
in season and the annual Chr 
mas party is something to look for a licens 
ward to a membe1 have 1s good 
learned. A general membershi 
meeting is held every othe: 
month, with a much smaller meet 
f the owner-manager group 
alternate month Even the 
> , y +? ¢ 


ar mee once 


When the Retail Lumber Deal 
ers Association of Houston 
spreads a barbecue twice each 
year, this is the kind of at 
tendance that results. The 
Christmas party is equally 
popular inside, of course 
Secretary-Manager H. J. Skin 
ner attracts crowds with ex 
cellent food, wholesome enter 
tainment, and plenty of pro 
motion! 





To sell more doors. make them 


EASY TO SEE? 


TURNOVER of door stocks usually 
by the use of up 

it permit builders 

ind home to make a choice 
of several t ) patterns Two 
ently available 

hown and de- 

next page 

dealer has 

from which 


can cnoose daoors, custome! 
HAVE to make a _ purchase 
what lealer 1 willing 


V 


1em iether the doors 


tl NV} 
dusty, cluttered shed 
the dea 


picture 


By using the detail drawing at 
right a cabinetmaker should 
find it easy to build one of 
these display cases for 20 
doors. Such a case is seen be- 
low with several exterior 
doors fanned out for customer 
inspection and selection. This 
case is in the “line of view” as 
customers enter the materials 
store of H. J. Munnerlyn, Inc., 
in Bennettsville, S, C. A sales- 
man looks for an item on the 
Yale “cupboard” type of hard- 
ware storage and display case 
in background. It is handy for 
completing the sale of hard- 
ware needed to install the 
chosen door. 











antially 


de ale l 


incre; 


contronts 


tore 


with 


hown 


I 


from 


ne 


plywood 


1; 
( 


they 


by 


pla 


( 


ide 


tepped 


tnl 


inte! 


or 


an 


ave 


be 
om- 


into 





all his builders’ and cabinet hard 
ware samples into around a 
Yale “cupboard” type of hardwart 
storage and display right 
next to the door display. This pro 
related selling 
hardware that 
and 
well sell 


and 
case 


permits 
of doors and the 
the will 
which the dealer might « 
at a substantial profit! 
Two state from Bennettsville 
S. C., the Marshall Lumber and 
Mill Company in Montgomery 
Ala., displays eight stock doors at 
a time in a 
display stand 
it was 


motes and 


custome! need 


new revolving doo: 
Shown on this page 
purchased from Ken-Ro 
3i1 Corporation, Van Buren, Ohio 

This all-metal stand has a heavy 
base to prevent tipping. It stands 
34 inches high from the floor, with 
eight bracket 


so doors will slide in easily 


stationary designed 
and be 
displayed in upright position 

The entire revolves on 
a ball-bearing top. The 
will not mark the 
In any Way that the 
trated 
marked 
they are left on 
and assorted 
ate their acceptability 

A family 
hall 


display 


revolving 
bracket door 
demon 
doot do not have to be 
dow! fol sale unles 
display too long 
fingerprints depreci- 
enterprise, the Man 
Mill Company 


formally 


Lumber and 
last May 24 opened it 
new millwork plant at 1800 Day 
Street to architect builder 
the general John Marshall 
is in charge of the millwork 
partment 

Of brick construction 
ty of skylight 


ana 


public 


with ple: 
windows to permit 
accurate cutting and fabrication of 
building ha 
ample entrance on all side It 

lumber 


finish 


custom millwork, the 
adjoined in the rear by a 
warehouse from which flows 
grades for fine millwork 

The building is di 
vided it hi art A 


tora 


front 


small 


P n for paints, hardware 


and 





other 


window 


building 


lated materi 


tailing room art 


Mar 


Company 


by 


The 


E 


rea 


} 


H 


upplic 


lobby 


A smaller, more portable door 
display fixture is being used, 
in the above picture, by John 
Marshall, manager of the mill 
work department of the Mar- 
shall Lumber and Mill Com 
pany in Montgomery, Ala. This 
revolving door display stand 
contains eight stationary 
brackets into which doors 
slide easily for upright dis- 
play. Made of metal, it is avail 
able from an Ohio manufac- 
turer, 

Marshall is seen at left show- 
ing the customer a variety of 
hardwood plywoods available 
for quality paneling jobs. Note 
display table for Weldwood 
literature and sales helps. 

The front of the handsome 
new millwork building of the 
Marshall Lumber and = Mill 

Company is shown below. 





my 





Heac Profits Come in Financing 


Semi-hinished Momes 


A YEAR ot! verience in plan- 
ning promoting, financing, and 
elling 80 mall semi-finished 





homes ha atisfied the Johnson 
Campbell Lumber Company in 
Fort Worth, Texa that the un companies in tl territe al rofit. as any 


vas ; ough 1 t rac ‘ cover if he makes a 


dert*king worth the time and 


7 


effort require and they will comment Ral; i a b tl vestigation. There 1s, 


nig RO 


continue the pro, eneral manage a satisfactory profit 


This decision re ts from the Financing | ot that rth the effort re 


sista 


fact th 1e vast amount of labo / itinu and woul ‘ going ahead 
Campbell com n 1 vend half my ti { ogram of building 
project, ha ittendins I financing < ed home 
of some ol angeme! 2 progra finished homes are 
insurance t in’ fir Ise he ed to as “shell houses 
thoroughly dislikes 
points out that it hi 
ely by some build 
it tandards, thus 
called shell 
iestionable cla 
hed home he 
h more accurate 
what Johnson- 
lds and what the 
hould have a right 





on 


financing 1s 1n- 
espe lally where 


to page 59) 


\ typical semi-finished home 
development by the Johnson- 
Campbell Lumber Company in 
Fort Worth, Texas, is seen at 
top of page. This dealer erects 
a 750-square-foot dwelling on 
a lot and sells it for $2,595. 
The inside is simply one big 
room into which the buyer 
builds his own partitions; in- 
stalls his own wiring and 
plumbing—or has them in- 
stalled. The purchaser of the 
house shown at right added 
concrete porch, porch light, 
screens, venetian blinds. The 
purchaser of the dwelling 
above paid extra for the at- 
tached garage. 





Carefal 


Handling 


PREVENTS 
DELAYS and LOSS 


A PLUMBING fixture or other 
household equipment or appliance 
isn't really sold until it is safely 
delivered or installed, in most 
transactions. Therefore, it is quite 
important that such wares be han 
dled carefully—in loading, unload 
ing, and installation 

To advise dealers, builders, me- 
chanics, and consumers about this 
matter, the Enameled Cast Iron 
Plumbing Fixtures Association has 
issued a 12-page booklet with clear 
illustrations and simple text on 
How to Handle Enameled Cast 
Iron Plumbing Fixtures.’ 

What is suggested in this book 
let applies also to the handling of 
other enameled household equip 
ment. Many dealers sell such mer- 
chandise; others buy and/or install 
it in buildings they have construct- 
ed. The booklet points out that 

improper loading, unloading, o1 
installation methods may damage 

la like enamel surface fused 
‘ast-iron base, there 
onstruction jobs, and 

of time and money 
gestion pictured and 

on thi page are excerpt 

from — the copyrighted booklet 
copies of which may be obtained 
from. the Association at 1709 M 
Washington 6, D. C 


Ihe correct way to unload a truck is to lift 
the crate or slide it down a heavy plank, as 
shown in top picture. Large fixtures need 
two men. Severe shocks, strains, or other 
abuses from careless handling are apt to 
cause the enamel of fixture to craze, chip, 
or shatter. Instead of placing unecrated fix 
ture on floor with enamel unprotected, use 
pads as shown above. Avoid sliding or push 
ing fixtures. If the fixture is used as a catch 
all for trash and waste, the surface is likely 
to be damaged. Protect them with a safe 
covering before installation. Most fixture 
makers furnish a soft paste which can be 
used to apply newspapers for a hard, pro 
tective covering. After installation, wash fix 
tures carefully with sponge and water. If 
necessary, follow by careful rubbing with 
soft tissue paper or smooth cleaning com- 
pound. Apply benzine vigorously to remove 
paint on surface. 
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FEMODELING Holds Up Sales Volume 


OPEN 


HOUSE” 














the mode] 


oper into 


y machine wa 
in addition 
t the 


:y space in Anderson- 
s new Atlanta store is 
ed. The sales and recep- 
iter is in middle of the 
seen above. Behind is 
nplete paint department, 
hown below. 


Pe, y 
Bhi titi: 
caupa,” 





Keep Displays Interesting 


Arresting displays. frequently changed, draw more 


customers into 


THE BUILDING SUPPLY store 
and lumber yard of the W. W. 
Mack Lumber Company in Kansas 
City, Kan., are a profitable exam 
ple of what displays can do to in- 
crease merchandise sales volume 

Located on the busy corner of 
Metropolitan and 25th Streets in 
an older part of the city, 
“Argentine,” the store is lighted 
night until 11 Ac 
cording to store personnel, passe 
by who look at the displays in the 
35 feet of window at 
night for half 
the next day’s volume of busines 

Displays changed _ often 
Many people window-shop during 
the evening and telephone thei 
order to Mack’s the next day 

The W. W. Mack Lumber Com 
pany considers its average custom 
er a home-owner. He has 
job, a account 
lived in one 
One of his 
not only 
but to 


called 


each o'clock, 


plate-glass 
sometimes account 


are 


a good 
and_ has 
place for 10 


year-round 


Saving 
years 
goals 1 
to keep up his property 
He 


project 


improve it continually 
starts a new 
room 
foundation improvements, 
remodeling the 
home 
Mack firm 
plays in with the program 
average customer.’ 
While industrial account 
overlooked, the appeal is directed 
to the man who the in 
dustry. The Mack personnel's ex 


perience has proved that thi 


occasionally 


uch as adding a new roof 
porch, 
fence, o1 interio! 


of his 
So the 


are not 


works in 


man 


this downtown 


By L. H. HOUCK 


vol- 
him 
dis 


business is the most valuable 
ume producer—if you show 
your materials in i «tive 
plays. 

Wallpaper, now considered one 
of the store’s most important lines, 
is displayed across the entire back 
wall, 24 feet wide and 15 feet high 
Each sample is named, numbered, 
and the 
readily located when a purchase is 
made. A steadfast rule is that each 
wallpaper sample on the wall must 
be in stock for immediate delivery 

If the customer doesn’t find the 
pape: the wall display, 
handy sample books contain other 
patterns. Some of these patterns 
are in stock and others are ordered 
from the manufacturer and deliv 
ered within less than a week 

Since this full display was set 
up, wallpaper sales 
idly 

The 


priced so stock can be 


he likes in 


have risen rap 


department ha 
as complete a stock of builde: 
and other hardware items a 
exclusive hardware stores 

An annual 
runs the 
ware section is held 
Christmas. For 


of different size 


hardware 


many 


that 
hard 


tool promotion 
volume up In the 

hortly before 
everal vears, tool 
with a 


been 


$ ana 


chests 
varied selection of tools have 


made 


mas 


played as Chri 
Women buy 
chests as present 


The 


up and di 
suggestions 
of these 


husband ore Ct 


Kansas City store 


selection 


see that are 
made 
Another effective promotion was 
a special display of steel kitchen 
cabinets, dishwashers, and garbage 
These items are al 
for remodeling 


proper 


disposal units 
ways stressed 
kitchens. 

“We profit more this 
partment by featuring nationally 
advertised brands of merchandise,” 
W. W. Mack, owner of the firm, 
say Customers get and 
ideas on kitchen equipment from 
leading women’s magazines and we 
start helping them from there.” 

The various types of roofing 
used on the outside of the front 
of the building are conspicuous 
enough to attract attention 

“Roofing sales now account for 
a good part of our total volume,” 
asserts Manager J. M. King. Every 
type of roofing carried in stock is 
included in this display, and each 
clearly tagged with the 
and brand Whenever the 
samples begin to look dirty, 
fresh 


from de- 


price 


type ls 
name 
rooting 
they are 
upply 
According to King, seasonal pro- 
off for a 
this In the 
display tools, 
fertilizer, lawn 
And 


cus- 


replaced by a 


motion pays especially 


store in location 
pring we garden 


‘Ilises 


mowel! 


eed, 
hoe rake 
ometimes the 


who want tc 


plow 


store is full of 


tomer get something 
to help them with 

From 
store finds that its business 


pring gardens.” 
the 


comes 


customers’ addresses, 


Displays 
changed fre- 
quently in the 
35-foot plate- 
window of 
Mack 


ate 


glass 
the W. W. 
Lumber Cc 
pany. They are 
designed to ap- 
peal to the small 
home-owners for 
idditions, remod- 
eling, and re- 
pairs. Roofing 
displays across 
the front of the 
store are re- 
placed whenever 





they get dingy. 








the city, although 


he larger part of it is from the 


mmediate trade area 
To the west and north of the lange the 


irm’s location are numerous new well g lsewhere 


ubdivisions of home Nearer the knack But ¢ 


yard, thousand of older homes vinced this yal 


need repairs or rebuilding badly lar spent 


This area a constant source of lines 1 


ustomers for maintenance and re prove 


these homes In the top  pic- 
ture, W. W. Mack, 
pe owner of the W. 
a years a80 WW. Mack Lumber 
Badge Company, points 
Badger out to Manager 
. M. King how 
their display of 
steel kitchen cab- 
inets is set up 
W. Mack bougl Pei ‘ like that in na 
ae * tional consumer! 
busine about years ago ana advertisements. 
made Kin the yard manage! Center, custo- 
Mack also owns other vards and mers help them 
henware : mn AB selves at a hard 
sire acre cee ; sn . + ware display 
Kansas Right, King holds 
recall the day when a roll of ceiling 
s paper that match 
es the wallpaper 
ortant but were his customer is 
arv. Only one selecting from a 
sample book. The 
walldisplay 
shows names and 
prices. 


Lumber Con 


vards in Kansas 


iorme! 


were not only con 


ocked ind 


white and 
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Year-Round Sale of 
Appliances Planned 


matched appliances tor 
profitable year round 
the theme key 

int’s display of 1950 
kitchen and home 
he January home 

et in Chicago, Ill 
Hotpoints 1950 


n range retailing for 


n the medium price 


imbed 


be insta 


foot home 
lary ironel 
artment 
lor said 
1950 with 
if products 
predicted that 
in lower- 
installa 
demand fot 
kitchens 
ig device on the 
faucet con 
Up and 
volume, 
elected by 


right 











OLD KING COAL takes 


Im less than f 

years. coal became 
aomajor line for 
this N. €. dealer 


COAL—once ily deline at the 
Naylor Builders Supply Company 
in Winston-S; 1, ‘—has be 
come *h nport t source ol 
volume and pro the owne! 
] eriously ring adding the 
word “coal the company nam¢ 
When he returned from Marine 
ervice in 1944, Steve W. Pleasants. naterials 
ole owner of the Naylor firm, add Naylo1 
ed coal h \ r line In an tablished 
effort 1 2 Keep up company Salem 
profit uring winter months when 
building iter were slow 
Pleasan } it much time person 
ally ¢: n local residents te 
establisl gul coal customers few are commerch 
With p difficulties and H Lee, wl 
hortage { many line of the company 
building naterial the Naylor a full-time out 
firm gradually placed 1iore em coal. He kee} 
phasi 1 increasing and strength list of persons t 
ular coal buy- tion about when 
upply should 


of building 


NAYLOR 


BORDERS SuPpry co 


The last bit of coal from the Naylor Builders Supply Company 
vard is seen in the top picture tumbling from one of the firm’s 
two coal loaders into a truck as the driver tries to scrape up a 
load. Due to the coal strikes, coal was “rationed” to customers 
with a smile and a promise of more later. ¢ oal is dropped from 
Southern Railway cars into the numbered hoppers. The picture 
above was taken during a recent paint promotion. The Naylor 
firm sells paints mostly to contractors. All paints stocked are 
nationally advertised brands. At right, Willard Covington mixes 
paint at the “color bar” so that it will be exactly the desired 
shade. Steve Pleasants, owner and president of the company. 
watches. When the color-bar machine is turned on, paint tn all 
16 cans is thoroughly stirred and made ready for use. A popular 
paint shaker is seen in the foreground. 
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HOW TO SPOTLIGHT 


Paints sane 


Wallpaper 


HOW ENTERPRISING paint 
el can m¢ away trom | 


mecnanics 


eo 4 f ‘ é 


lad slb lo 4 


The new paint and wallpaper store of Stebbins and Roberts, at 217 
West Sixth Street in Little Rock, Ark., is as modern as the paper de- 
signs and paint colors that it dispenses. The band of fine aluminum 
siding along the length of the buildin hlighted by the fluorescent 
script trade-name and the silhouetted ock paint-sign below, gives 
an illusion of bigness. Four “shadow windows spotlight striking 
materials and supplies. Rich color issorted greenery, beautiful 
ighting beckon Mr Homemaker. 


rway to the planning of- 
of the decorators in the 
vy divides the two major 
epartments—"Fine Wall 
and “Painters Sup- 
Special lighting effects 
out the patterns and 
of the wallpaper. A blend 
odern blonde and antique 
ure and art items permit 
realistic” selections. 


ited plywood faces’ the 
head baleony and the in- 
pyramid sales counters 
paint department. The 
are of blonde white 
The color scheme is a 
hination of elephant gray 
mulberry. Brushes are 
ited on a sloping shelf in 
set apart by lighting. 














WIN WITH W 


ALLBOARDS! 








(From 


ERN BUILDING 


15) 
SUPPLIES 


page 
will de- 
now 
classifications and _ sizes, 
handling, and application of 
these materials, except ply- 
They generally are grouped 
ified by and 
building 


scribe and 


and 
all of 
wood 
and clas dealers 
manutacture! a 
boards.’ 

In his book entitled “‘The Com- 
plete Home Handyman’s Guide,” 
Hubbard Cobb out that 
“there a tendency to lump all 
kinds of composition boards under 
the general ‘wall- 
This often leads to disap- 
pointment on the 


point 


heading of 
board 
part of the user 
because some of these composition 
than 
while others are 


and durable and 


boards are not much more 


heavy cardboard, 
xtremely tough 
wood 
walls 
ove! 


used in place of 
for the exterior 
Siding is nailed 


can be 
heathing 
of a house 
them 
“Insulating 
wallboard 
lation as 
wallboard 


board—used a a 


will provide 
well, 


have 


insu 
types of 
insu- 


but most 
little or no 
value. Most kinds of wall- 
istant; they will 
When a fire- 
desired, it 


lating 


board are fire-re 
burn but not rapidly 
board must be 
othe! 


absolutely re- 


proot 
made of asbesto oO! 
which 


some 
ubstance 
istant to fire 

Shortage ot 


labor in 


materials and 


wartime (when speed of 

and 
dwellings 
to victory) and the 
primary build- 
ind labor during the 


construction of military 
dustrial 


were 


in- 
buildings and 
essential 
increased costs of 


ing material 


relative 
common 
tested by 


shows the 
strength of 
sheathing materials 
the R. W. Hunt Laboratory, 
Chicago. Other private and 
public research agencies, such 
as the National Bureau of 
Standards, are engaged to test 
the performance of manu- 
factured building materials 
Among the traits tested for 
building boards are thickness 
and density, insulating proper- 
ties, flexural properties, water 
absorption, permeability to 
water and air, linear expan- 
sion with change of humidity, 
and nail-holding strength 


The chart 
bracing 


the common uses, 


storage 


to- 


con- 


postwar housing = shortage 
gether 
struction acceptable by the public 
and approved by _ building-code 
authorities. Dry-wall construction 
is figuratively the fluid-drive of 
the prefabricated building 
chine. 


have made dry-wall 


ma- 
In their recent practical book 
entitled ‘New Houses from Old 
Architect C. H. Abbe and Tech- 
nologist R. R. Hawkins explain 
the wall procedure in these 
words: 
“Dry-wall 
the introduction 
the 
must be 
plaster, thus avoiding the 
damage to the 
and making it 
comfortably in 
part 


new 
construction avoid 
into the house of 
large amount of water that 
incorporated in fresh 
possible 
the 
possible to 
the 


being re- 


woodwork in 
house 
live 

while 


house 


of 1 1 


modeled. In this type of construc 
the walls finished 


materials as 


tion are with 


such fiberboard 
ypsum board, plywood panels, 01 
natural wood 

When the manufactured 
board were first 
much thought was 
them 
In most cases economy was 
the chief motive using them 
Usually the panels were simpls 
to the wall and the joints 
them were covered with 
Houses finished in 
reputation 


wall- 
introduced, not 
given to handl- 
ing from an aesthetic view- 
point 


for 


nailed 
between 
trips of wood 
this 
cheapness and ugliness that should 
extended to the 
these materials today 
“Quite 
now 


with these materials 


gained a for 


way 


not be use ot 


satisfactory methods 


have been developed for pro- 


ducing, wall 
that have 
faces similar to 
Furthermore the 

joints in walls in 
existence of planes 1 


studied, and ex 


plane, unbroken sur 


plastered walls 


problem ot 
which the 


frankly rec 


ognized has been 


ivs have been devised fo1 





MOVEMENT OF 


SHEATHED PANELS UNDER LOAD 





TOTAL LOAD 


6000 Ibs; 


3000 ibs) 


TYPE oF TEST 


3000 Ibs 


1000 ibs 


GYPSUM BO 


Ye % 
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INSULATING BO. 
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TO MOVE THI¢ PANEL I” 
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icon TOMOVE THIS PANEL (” 
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oF TO MOVE THIS PANEL I” 


RE@D, B50 1B. LOAD 
TO MOVE THIS PANEL 1” 
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1 ’ ing ni , 1d tob 
making walls in which the joints Due h irprisingly § ng > anks second as Rot 
are visible but not ugly ; upturn res tial on ru l { isiness day 

So commonplace and vital have ir x the last alt f 1949, tl ‘ actice to which 

+7 } ‘ ; 


become wallboards in both new 3 probably jute =6then 


construction and maintenance, the passed by ; stantial margin r personalized 
Construction Division of the U. S n t, at some points during the istome! 
Department of Commerce lists “ar, manufacturers were taxes u on by 

“building boards”, “gypsum board 

and lath’, and ypsum lath,” as 

oftwood plywood, among t it é | SUPIKE how 

F ming for a reputation 


well a 
the 21 basic ‘ in 1t ry were pal ponsible 
monthly and annual reports on is tight ere the average pel 
| | r consultation, ; 
lal produc 1) and consump- Promi for consultation, ad 
nearly al | bl obtain with any building 
he Department of he talitv. | i lati they encourage cu: 
Commerce estimated that new } them what they want 
’ . . th +} 
construction and maintenance lt SS i rT r, then they 
1949 would cor 


2.286 million square feet of 
building boards, against the 1948 
const f 2,282 (Consist 
only y ‘tion grade of 
1 i 


t! board and 


ictu isul : : : markers 
lamin: 1 1D 14-inch rs 2 4 aia thd . - rade and 


} 


equivalent ickne and hard- , pili ‘ = ( 1 come 
board of . juivalent thick- ; : : ‘ ect all met 
ne ) I rit 

4,737 million square feet of 
Gypsum board and lath, against ; to Ho 
the 1948 consumption of 4.668 we er ; W - % More Robinson Super Specials” 

2.234 million square feet of © po ; Saree Open Sunday All Day 
gypsum lath, against the 1948 con ‘Hill Book es 

r tion of 2.16] Y k ] ? New Plywood 
,"'—4'xB' only $4.50 ea. 


SHELVING 


; NEW WHITE PINE 
Sunday lle 84. #. 


NOW THEN—TRY 


ROBINSON’S 


THREE YEARS ago Maynard and day, i natural f istomer ( New and Used Building Material 
Robinson. brothers. con lrive qui 1 distance ; ( 1239 Kenilworth Av. N.E. AX. 1200 
t one-story wood us.” Open All Day Sat. and Sun. 
39 Kenilworth Ave- l 
the outski ; 
With a 


r 





Customers 


mode 
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made 
a 
ilations. 


WASHINGTON _ THE AMERICAN 


a: NEWS — 
A EE 


Viv ( 





WILSON WYATT, the 


Ext edit 


IN HIS 5,000-WORD speech on the “Housing Research: Th: 
‘State of the Union” at the opening y new on ton ie 
of the second session of the 81st ; Ene det es 


Congre "} President Truman hard-to-measure re 
romised nearly everybody some ts, benefiting all 


inder Wa 


ut he assured nobody how ol ‘ Le 
Y ilready available 


} 
federal benefit and assistance 
I 


. . f ley , get wu ld 

when the federal budget wou'd be “Public Housing: Estimate: 

balanced. He did not hark back 100,000 nev be thet 

to the economic dangers he fore ' d be achieved 
d to a market 

private enterprise 
critical housit 


income familie 


other 


iW na mit me ape a yea 
before Instead, he pointed glow 


ingly to { \ hence with tl 


} Me Z 
_ Farm Housing: 


then have ) » of $12,000 a Administration estim: 
rand construction 


forecast that family mi 


yeal 
new program by 


No proviso wi tated but the in important cont 
ference W hat such things would though quantit 


t 1] } 
f oO. ll | ti 


come to pi: the federal gov erms of over-a us] , 
ernment conti i to expand its “Slum Clearance and Urban Rede- 
velopment: Approximately 175 citi 
of one and all He hinted at some repels Phas fer inaici : , 
ictions but implied 
other ax we be 


meet the 


ervice and | its to take care 


») participate 


nan 
Reg: ng I Pre ident 
Truman sai egin actual work on proje i 
‘I recommend that the Congr BOTH TITLE I and Section 608 
enact legislation authorizing = of the FHA mort 


m WwW eX] 


JANUARY 


Vi 


Kole. 


! 
1949 pro 


30 





Construction in °50 
Seen on Par with °19 


RING 
~ 8 new PLASTE 
+ new PLASTERING BUSINESS 


“Fifty Years of Plastering Teamwork i the 
States Gypsum Company's display at the 2nd annual convention 
of the Contracting Plasterers International ssociation at the Statler 
Hotel in Washington, D. C. The 36-foot isplay featured five panels. 
The first panel showed several of the 18 [ plastering developments 
introduced in the last decade. The seco lustrated 75,000,000 USG 
promotional messages; the third, a trowe er a map of the U. S. sym- 
bolizing USG’s nationwide production; the th, pietures of USG quar- 
ries, plants, and machinery, and the fifth el, pictures of leading USG 
salesmen throughout the nation Theis mbined selling experience 
totals more than 4,100 years. A room a ent to the main exhibition 
space was used by Ul. S. Gypsum to di i the company’s promotion 
of plastering products to archite ind builders. 


theme of the United 





Research Board 
Tackles 6 Projects 


ociation to 


ana ademonstra 


ai meth 
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Lumber Inspectors Get 
New School Building 


A new building for the distinc 
tive training school for hardwood 
Memphi 


dedicated 


lumber inspector in 
formally 
The school is 
jointly by the 
Hardwood Lumber A 
and the Lumbermen’ 
Memphi 

Speakers for the occasion in 
cluded Mayor Overton, Armour 
C. Bowen, presi of the Lum 
Club, and John W. Mc- 
Clure, executive director of the 
National Hardwood Workers As- 
sociation 
The only 
United State 


student t pre 


Tenn wa 
December 1 spon 
National 
ociatior 


Club of 


sored 


bermen 


kind in the 
chool 46 


FHA Rules Get 
Racial Amendments 


Commi Franklin D, Rich 
ards, Federal Housing Administra 
tion ha gned amendment t¢ 
the Administr: Rules bringing 
FHA poli les Tull in line with the 


t ! . . 
POHcy recent Su 


one 


preme relative to 


racial 


nendment effective 
which a 
for FHA in urance 
ued on 1 r February 15 
1950. They p ain to the Admin 
istrative | Sections 203 


, 
] 
i mortage on 


commitment 


203(d), 207, 6 608. 603 } 


to sect 
Section 610 
Title VIII 
Act 


unde 
Housin 


Sec 


Rule 
tional 
1946 
by addi 


lowir 


which 
me OT 
property 
or creed 
bindin 
assign 


iolation 


adding 


at the end thereof the following new Rules is hereby amended by 
ubsection: at the end thereof the following new 
cis Pee, ie must certify 

that until the mortgage has been paid 4. A mortgagee must establish 

in full, or the contract of insurance hat no restriction upon the sale 01 

otherwise terminated, he will not file occupancy of the mortgaged property, 

for record any restriction upon the 1 the basis of race r, or cree 

sale or occupancy of the mortgaged is been filed of reco: ny 

property on the basis of race, color, subsequent to February 

or creed or execute any agreement prior to the cordi 

conveyance 
property 


mortgagor subsection: 


ecting he gage offered fo 
TI imendment 


lease, or 
mortgaged 
any such re 
eccupancy 


‘Section VI of said Admini 


triction upon 
ure i 


19500 





Pr. Oo. W. Provides Low-Rent Apartments 





PROOF that private industry 
produce economical rental h 
facilities has been afforded 


former Japanese prisone} 
who wanted to do 
fellow World War II vetera 
Dr. Alfred A. Weinstein 
ponsible for building the 
project in Atlanta, Ga 
new apartments usualls 
$100 up. The Holmes Street A 
$45 >. S37 a anvone In 
Applications for a unit are made 


photostatic copy 


ome 


rent only, and 
Knowing Joe 
ments rent for 
month 
During hi 
years as a wal 
Weinstein vowed that if en mn 
Atlanta ants are told tl 


hould be 


three and «¢ ending in a 
and a tate 


Appli 


home pay 


prisonel t rVvice record 
Japanese, monthly lary 
and when he returned to 
reater effort to rent 


he would make a time 


humanity. Nothing 


eemed paid to 


erve healthy 
more 
homes for 
who have been crowd 
laws ince V-J Day 

As pre 
Apartments, Inc., tl 


eon emphasized the 


appropriate lal ating Representative 


an organ 


young 


ident of n . e partnel 
$50.000 
$614,000 FHA 
not a charity project imply ¢ The Holme 
80 eff yun nt f 
24 one-bedroom 


36 two-bed: 


ncere effort to | 
housing facilitie 
reach ot the 
couple 
But 
Holme 
New tenants moving 
handed a_ booklet 


like all 
Street | 


you would have 
you 
betwee! 
Howell Mi 
f Atlanta 


SOUTHERN BUILDING SUPPLIES for JANUARY, 1950 





87 Billion in New Public Schools in 


10 Years Predicted in Se 


THE CONSTRUCTION and re icers in 
modeling of school buildings in the 1e prepara 
U in the next decade The book 

$7 billion, John lished on 

president of 
of Chief the first to ! 
and State both school and c: 
Education for 

in his 


Rural 
Building ‘a book 
by the Bureau of 


Teachers College 


will need 

grams, he 

ually towns of 

100 people, Dr 30ss 

responsibility 
g new building ‘lativels 
100,000 local school] equired 
the Inite S ut The DOOoK 


tvie ana 


a floor plan 
consequently ¢ Most of 
rmanent staffs of tions of 
speciall chool plant con been used 
truction ng projects. Each 
To fill the inexperienced vanied by 
communitie concrete, profe the 
ional the building of 
school } va nal Council of ibilities 
Chief State Se 1 Officers agreed ommunity 
to sponsor ar g Rural Com Among 


mun S | Buildings,” under 
Frank W. Cy: 


Teachers Col 


Portable 





professor 


More tha 200 consultants—1 . +g" he hd Wy 
ore than 200 consultants—las S.B.0.0. GIVES METAL 


educators 
ate school of 


The Thulman_ metal 
chimney on display in 
the conference hall of 
the Southern Building 
all Homes Council Code Congress in 
Offers Short Course Nashville, Tenn., at 
tracted attention 
Mlinois Smal throughout the three 
day session. In photo 
at right, Lee Bartholo- 
In mew, sales manager of 
build the Southern’ States 
Iron Roofing Com 
pany, which manufac- 
; tures the unit, ex 
placed plains the construc- 
coun tion to Lester Har- 
grave, chief building 
official of Lynchburg, 
Va.; O. O. Speck, man- 
ager of SSIRCO’s 
Chimney Sales’ Divi 
sion, and M. L. Clem 
ent, director of the 
Southern Building 
Code Congress. The 
body approved use of 
the metal flue assem 
blies certified by the 
Underwriters Labora 
tories or other quali- 

fied agency. 


cheduled it 
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cher, elementary, and 


chools; the 12-year 


lergartens; shops and 


FLI 
4 


HULMA 


auditorium - gymna 
es; kitchens and 
vocational agricul 


ments; home-econom 


chool-bus mainte 
nd a custodian’s 


Porter-Cable Extends 
rool Line 


ng rights and facili 

Sterling portable 
pneumatic sanders 
purchased by the 
Viachine Company of 

from the Sterling 
Products Company 


1948 purchased 
Tool Company 
iter, shaper, lock 
power plane. These 
part of the com 
yn of its portable 
neclude a complete 
odworking tools 
the new Porter 
several former 
e Sterling organiza 
come Porter-Cable 
Norbert B. Ley- 
{quarters in Rich 
i Jerome J. Howe 


rex 





E “oO. K.~ 
4 
4 . . 


N CHIMNEY 





Loans and Grants for Farm Buildings 
And Repairs Available from “Uncle Sam” 


LOANS to farmers for housing 
and buildings and for improve- 
ments to existing farm structures 
under the Housing Act of 1949 are 
considered and passed on at the lo- 
cal level by the local County 
Farmers Home Administration 
Board. It consists of three mem- 
bers and the local administrator, 
and is tied in with the local coun- 
ty agent’s office 

Under the act, the Farmers 
Home Administration and not 
the Federal Housing Administra- 
tion—will extend three types of 
building and repair assistance to 
applicants qualified under FHA 
instruction 411.1. This federal in- 
formation is on file in the county 
agent’s office. 

If the applicant can qualify, the 
loan will be approved and the 
money will be available when the 
work is completed 

The county FHA supervisors are 
responsible for informing the pub- 
lic concerning such services local- 
ly available, but they have been 
instructed not to solicit applica- 
tions under any circumstances. 

The three types of assistance, 
according to an interpretive bul. 
letin from the National Retail 
Lumber Dealers Association, spe- 
cifically are: 

1, SECTION 502 LOANS (Loans 
for Housing and Buildings on Ade- 
quate Farms) 

These may be made to an appli- 
cant who has the ability to repay the 
loan in full within the prescribed 
period with income from the farm 
and other sources, provided that min- 
imum standards for building con- 
struction and repair can be met. A 
Section 502 loan may be made to en- 
able a borrower to: 

a. Construct, improve, alter. repair 
or replace a dwelling or dwellings on 
his farm, including —in connection 
with repair. alteration, or new con- 
struction—the purchase and installa- 
tion of facilities for heating, cooking, 
lighting and refrigeration 

b. Construct, improve, alter, re- 
pair or replace other farm buildings 
essential to the operation of his farm. 

c. Provide necessary water instal- 
lations for dwelling and farm build- 
ings. 

d. Pay fees and expenses incident 
to the making and closing of the loan 
which are required to be paid by the 
borrower and which he cannot pay 
from other funds 

No dollar limits specified in 
Act under this Section 

2. SECTION 503 LOANS (Loans 
for Housing and Buildings on Poten- 
tially Adequate Farms): 

This type may be made to an ap- 
plicant who, because of inadequate 
income from the farm and other 


the 


34 


sources, cannot reasonably be ex- 
pected to meet in full annual pay- 
ments during the first five years, can 
reasonably be expected to meet at 
least 50% of the annual installment 
of principal during those years, and 
whose income can be expected to in- 
crease, within not more than 5 years 
as a result of improvement or en- 
largement of the farm or adjustment 
of the farm premises, production or 
methods, sufficient to make remain- 
ing annual payments’ completely 
within the remaining period of the 
loan, All Section 503 loans will be 
amortized over a 33 year period. A 
Section 503 loan may be made to en- 
able a borrower to: 

a. Construct, improve, alter, re- 
pair or replace a dwelling or dwell- 
ings on his farm, including—in con- 
nection with repair, alteration, or 
new construction—the purchase and 
installation of facilities for heating, 
cooking, lighting and refrigeration. 

b. Construct, improve, alter, repair 
or replace other farm buildings es- 
sential to the operation of his farm. 

ec. Provide necessary water instal- 
lations for dweiling and farm 
building. 

d. Pay fees and expenses incident 
to the making and closing of the loan 
which are required to be paid by the 
borrower and which he cannot pay 
from other funds 

e. Where necessary, purchase ad- 
ditional land to enlarge his farm or 
to provide for land development in 
order to furnish income sufficient to 
supply decent, safe, and_ sanitary 
housing and other farm buildings and 
to encourage adequate family size 
farms. 

No dollar limits specified in the 
Act under this Section 


3. SECTION 504 LOANS AND 
GRANTS (‘For minor improvements 
to farm housing and buildings) 

This type of assistance may be 
made only to an applicant who is an 
owner-occupant and who. cannot 
qualify under FHA instruction 411.11 
for a Section 502 or 503 loan. Such 
assistance will be extended only 
when: (1) minor repairs and improve 
ments must be made to the farm 
dwelling he occupies in order to 
make such dwelling sofe and sani 
tary and remove hazards to _ the 
health of the applicant, his family or 
the community, or (2) minor repairs 
must be made to essential farm 

buildings in order to remove hazards 

and make such buildings safe. Such 
assistance may be extended to cover 
the cost of minor improvements or 
additions such as repairing roofs, 
providing toilet facilities, providing 

a convenient and sanitary water sup 

ply, supplying screens, repairing or 

providing structural supports or mak- 

ing other similar repairs or im- 

provements. 

Section 504 covers both loans and 
grants. Loans without grants shall 
not be extended in excess $1.000.00 
to any one individual, In a combina- 
tion loan and grant, the loan may 
not exceed $1,000.00 and the grant 
portion of such assistance shall not 

exceed $500.00. Section 504 grants, 


without loans, may be made to an 
applicant to cover the cost of such 
minor improvements or additions 
mentioned above provided that the 
applicant does not have the ability 
to repay any farm housing loan. No 
Section 504 grant can be extended 
to any one individual in excess of 
$500.00 


Southern Cities Win in 
Cleanest Town Contest 


town 
the 


Southern were 
the winners in 1949 
Cleanest Town Contest, sponsored 
by the National Paint, Varnis! 
and Lacquer Association 

In the group of towns with a 
population of from 100,000 to 500,- 
000, Memphis, Tenn., won first 
place and Louisville, Ky 
Richlands, Va., won first place 
than 5,000 popt 


Three 
among 


won sec 
ond 
in the less 

classification 


The 


lation 


national title Ss 
City the Ernest T. Trigg 
award were won by Iron Moun 
tain-Kingsford, Mich., with a pop 
ulation of from 5,000 to 25,000 

A special award was 
Spring Valley, Wis., also a second- 
place winner. Spring Valley was 
nearly wiped out by flood recent- 
ly, and its 1,000 citizens 
the clean-up program with 
ing the town alive 

Judges for the contest 
A. Krug, Secretary of the 
Ralph B. Hetzel, Jr., of 
partment of Commerce, 
Stuart Fitzpatrick, 
Construction and Civic 
ment for the United State 
ber of Commerce 


and 
made to 


credit 
keep 
were 


Inte 


manage! 
Develop 


Cham 


Directors of the United States 
Gypsum Company recently elect 
ed Oliver M. Knode president 
Knode’s caree! an Oak 
field, N. Y., gypsum hicl 
later became part 
company. During 
with the company 
gressed through variot 
positions. He has 
organizations thre 


country and 


started 


abroad 


*~ * * 
Walter H. King has c 
the Armstrong Cork Company’s 
building materials division sales 
training cour . Pa 
He has been assigned New 
Orleans, La., company 
representative 
2 & ® 
H. K. Lange 


mpleted 


area as 


resigned as 


has 
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publicity director for 


the 
culite Institute, Chicago, IIl., 
: ! active service 

L. A. Castell, 


director 


Louis A. Hager, Jr., executive 
vice-president ind director of 
for the C. Hager and Sons 
Hinge Manufacturing C 


Alt 
ompan} 


pecame chairman of the board of 


alrect t} 


he Manufacturers 
Bank a Trust Company of St. 
Louis, M« 


January 2. Upon his 
the University 
23, Hager 
and 

1936 

* 


peen 


joined 


became 


Burr Odell ha 


to ale IY 


promote d 
the West 
Coast Stained Shingle Company. 

Tas} He 


anager of 


recently re 
Easterr 
for the 


shakes 


ained 


John Stolarz : 

f Delta Multiplex dial saws 
tI 1¢@ I owe! { ] 
Rockwell liad 
pany. Irving G. a has 


appoints 


on of he 
Com- 
bee n 
el 1. 
cierk 


romotion 


* 7 
Gordon C. Estes became 
—oe. Products Company on 


ippointment 


Globe 


Janu 


“Mengel Cie 
( s in Kar 


HT 


* * 


Wrenn Brothers, 


Hyster : 
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Vermi- 
and 
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Wrenn brothers—J. Preston 
E.., and George L dis 


nstitutional 


Paul 
tridutors of 
eqult 
h office at 296 
The Hy 
lir s now - tributed 
vathern Florida by » A, and 
Ww. ‘Saaleaneiin Company. 
7 


Stuart Smith 


peen ap} 


n 
al 


PL. A. Warren | 
rn manage i i 
the ea Electric Company. 
* * * 
Neu 


New t 


nau 


Reynolds Metals ijeceoned s bu 


liet 


products division is Duncan A. 
Brownlie. Bef« I joined Re 


nolds 1947 


[he Southwest Research Insti- 
tute, San Antonio, Tex., ha 
C. wires Dallas 


= 
Da i ( Y ft tr 


ted 
re Coppe ‘and Th 


* + * 


Harvey B. Jordan has beer 


oO pre lent of the 


American 
Steel and Wire Company. it 


1 State Steel Ce 


<aheed F. Hood ow f 


1 ( he Carnegie- Illinois Steel 
Chemedeiians 


1950 


Legion Sponsors Co-op 
Housing for Veterans 


+ 


iction started 
family unit vet- 
erative housing project 
nd, Okla., the first to be 
the Sooner state unde? 
Legion’s sponsor- 
project is being built 
the National 
Act permitting the FHA 
I to be built by a 
orporation and sold to 
the corporation 
HA-insured blanket-mort 
96,500 was obtained for 
the local project 
e individual houses will 
to the veterans buying 
will be released from 
mortgage 
will sell for 
ing the lot 
choice of 


and 


has been 


ingle 


n 
can 


vision of 


1OuUseS 


n of 


around 
Buyers 
ell wood or 
ling shingle or 
roof 
Legion is plan 
proj 
Okla 
and 


of similai 
in other 
Hou 


Agency reports 


ing 
ng 


Water Systems Month 


Water Systems Month 
heduled for May, 1950 
ng and Heating Indus 
is urging all dealers 
ter heaters and similar 

take advantage of 
promotion tying 
local 


by 


ivertising 


on ia 


E. R. Hawkins Heads 
Ldanta Homebuilders 


ip of officers to head 
Association of 
elected the 
vho were in turn 
ctive members at a 
meeting 

chose E R 
president. B. M 
presi 
and 
treasurer 


Builders 


were by 


ctor 


was made 


R 


Harton 


vice- 
secretary 
on, Jr 
Stephens continues a 
ce president 
ird of directors in 
Stokes, L. J 
J. E. McJenkin, J 
Nicholes, and T 
S. Beem and R. R 
erve as national 
th D. T. Nicholes and 


nKInN as 


Boggs. 


alternates 











Dealers Researeh Council Plans 1950 Program 


THE EXECUTIVE committee of 
the Lumber Dealer’s Research 
Council was increased to 15 
through the addition of men from 
Florida, Oklahoma, New Mexico, 
and Arizona, at the annual meet- 
ing held in San Francisco, Calif., 
during the last NRLDA conven- 
tion 

The new 
include M. D 
Sash and Door 
Lauderdale, Fla.; 
Jr., Barney Stewart Lumber, Inc., 
Oklahoma City, Okla.; W. P. Har- 
ley, J. C. Baldridge Lumber Com- 
pany, Albuquerque, N. M., and 
and James C. O'Malley, O’Malley 
Lumber Company, Phoenix, Ariz. 

All subscribers to the Lumber 
Dealer’s Research Council have 
been asked to obtain two new 
members each to help finance and 
expand the program of the coun- 
cil. Its aim is to sponsor and co- 
nation-wide research in 


LDRC committeemen 
Ebert, Gate City 
Company, Fort 
Barney Stewart, 


ordinate 
housing cost reduction 

Lumber dealers and_ builders 
throughout the nation have bene- 
fitted in the past from reports of 
the council’s research 

Eligible to join the council are 
qualified lumber dealers 
Other segments of the building in 
dustry are eligible to become sup 
porting financially 
supporting the research agency. No 
amount is set for a dealer to sub 
scribe. However, most dealers are 
pledging a sum equal to one-fourth 
of their total annual insurance ex- 
pense as a sort of sur 
vival insurance 

Norman P. Mason, trustee of the 
Lumber Dealer’s Research Coun- 
cil, has been appointed a membet 
of the board of directors of the 
Building Research Advisory Board, 
which is a division of the National 
Research Council and its parent 
organization, the National Acade- 
my of Sciences. Mason is a past 
president of the National Retail 
Lumber Dealers Association 

The LDRC has assigned $6,000 
to the Small Homes Council of the 
University of Illinois for a current 
“study and development of modu 
lar planning which 
arranged number of 
finished using the 
cost-saving construction techniques 
that have been developed and test 
ed under the Industry-Engineered 
Homes Program.’ LDRC has been 
promised a report of this study in 
May. 

The 
ports 


retail 


members by 


“business 


units can be 
easily in a 


house 


plans 


Homes Council re- 
comprehensive re- 


Small 
that “a 


36 


view of material dealing with res- 
idential construction which has 
been published by manufacturers, 
magazines, and plan-book agencies 
is being made as part of this study 
to determine what has been done 


Norman P. Mason, abeve, past- 
president of the National Re- 
tail Lumber Dealers Associa- 
tion and treasurer of the Wil- 
liam FP. Proctor Company, 

Chelmsford, Mass., is 
trustee of the National Lum- 
ber Dealer’s Research Council. 
In this capacity and as an out- 
standing building material 
dealer, Mason has been ap- 
pointed to the board of direc- 
tors of the Building Research 
Advisory Board, branch of the 

National Research Council. 


in the past and thus avoid possible 
duplication.” 

The Executive Committee of the 
Lumber Dealer’s Research Council 
has approved a contract with the 
Research Institute for Economic 
Housing to support its proposed 
activity. “The RIEH program in- 
volves active cooperation to lower 
housing costs through using a sys 
tem of package selling in the dis- 
tribution of materials and mechan 
ical units. All of these packaged 
units will be fully detailed for 
easy installation into modular 
planned houses, which it is 
templated will be based on the 
work being developed under the 
LDRC project with the Small 
Homes Council.” 

The next project contemplated 
by the LDRC leaders is a distribu 
tion study to determine how the 
cost of doing business (supplying 
materials to consumers) can be re- 
duced. 

Officials 
Lumber Dealers 


con 


of the National Retail 
Association have 


agreed with LDRC leaders that the 
two organizations should remain 
separate but work in close and 
friendly harmony. LDRC has a 
working agreement with the Ohio 
Association of Retail Lumber Deal 
ers to coordinate separate research 
activities. 

The Lumber Dealer's Research 
Council has arranged for exchange 
of ideas and accomplishments with 
the Southwest Research Institute 
at Austin, Tex., which is now 
handling the Revere Quality House 
research program. A similar plan 
is being arranged with the Indus 
trial Research Institute of the Uni- 
versity of Denver, which LDRC’s 
Chairman Clarence A. Thompson 
visited in November on his way 
home to Champaign, Ill 

At its next meeting the LDRC 
Executive Committee will conside: 
the feasibility of establishing fel 
lowships at several universities 
which carry on practical research 
activities, for the purpose of local 
izing the study of certain problem 
of the light construction industry 

The subscribing members of the 
Lumber Dealer’s Research Council 
now include the following from 
the South and Southwest 

FLORIDA—Gate City Sash and 
Door Company, Fort Lauderdale 
Mack Lumber Company, Holly 
wood; Owsley Lumber Company, 
Pensacola. 

GEORGIA Willingham 
and Door Company, Macon 

KANSAS—Golden Belt Lumbe) 
Company, Manhattan; Taylor 
Lumber Company, Lyons 

LOUISIANA—Bogalusa Lumber 
Company, Inc., Bogalusa; Clanton 
Lumber and Supply Company, 
Shreveport; Frerichs Lumber Com 
pany, New Orleans; Louisiana 
Western Lumber Company, Inc 
Lake Charles 

MISSOURI 


Sash 


Campbell Street 
Lumber Company, Springfield: 
Scruggs-Guhleman Lumber Com- 
Jefferson City; Wiles-Chip 
Lumber Company, St. Louis 
CAROLINA A. TF 


Company, 


pany 
man 
NORTH 
Griffin Manufacturing 
Goldsboro 
OKLAHOMA—Barney Ste 
Lumber, Inc., Oklahoma City 
TENNESSEE—Farragut Lumber! 
Company, Knoxville 
TEXAS—Lynn_ Boyd Pampa 
Frontier Lumber Company 
Brownsville 
VIRGINIA Charlottesville 
Lumber Company, Charlottesville 
WEST VIRGINIA—Bailey Lum 
ber Company, Bluefield 


wart 
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| LIBBEY-OWENS-FORD 


a 
nso cass 


For Greater Window Glass Sales 


FLAG EM DOWN 
With This Illuminated Sign 


This attractive indoor illuminated hanging sign fairly shouts, 
“Look, mister—we're glass headquarters, handling nationally 
advertised L-O-F Glass, the finest that money can buy... Better 
get those panes you need now— here 

Cut vourself in ona bigwe I share ol this business. I se this red, 
white and blue L’O-F sign as a starting point for an attention- 
getting, cash-register-ringing display of L-O-F Window Glass. Sell 
more putty, putty knives and glazin points, too, 

And of course you'll want a good stock of the easier cutting 
L-O-F Window Glass. For advice on what quantities of the fastest 
selling sizes to stock, call your nearest L-O-F Distributor. He'll 
tell you how you can get your sales-building illuminated L-O-F 
sign, too. Libbey‘Owens‘Ford Glass Company, 1715 Nicholas 


Building, Toledo 3, Ohio. 





LIBBEY: OWENS - FORD 
@ Gnedl Name te GLASS 














/ IMPORTANT: Mail this coupon to your L-O-F glass distributor 
W. Please give me details on how | y *F yminoted hanging 
Act No ‘s 

Use this coupon to get full 
information on how you can 
obtain this illuminated sign. 
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STREET ADDRESS 


CITY 


REQUESTED BY 
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LUMBER LIMELIGHT 


MILTON CRAFT, Memphis, Tenn., is 
the new president of the National Oak 
Flooring Miz acturers Association 


Four ne ude T. W 











n¢ 
in 


Bond, Springfield, Mo.: J. W. Fowle: 
Shreveport, La.; S. B. Fullerton, War 
ren, Ark., and Earl M. McGowin, 
‘hapman, Ala. President Craft is 








THE LUMBER industry finished 
1949 with a breezy pace quite in 


contrast with its performance 
early in the year. The late sum 
mer and autumnal 
residential construction boosted de- 
mand and prices nearer 1948 rec 
ord levels. 

The mild early winter weathe: 
not only permitted but invited con- 
tinued construction of homes as the 
nation for the first time nipped the 
1,000,000-unit start record to break 
the 1925 all-time high of 937,000 


onrush of 


units. That record was smashed 
when the 93,000 non-farm home 
starts in November sent the 11 


month total to an estimated 937,- 
100 units. 

HHFA Chief Raymond M. Foley 
and other figurators contend that 
our nation must continue to erect 
1,000,000 dwelling units a year to 
fill the growing demands for new 
homes. 


PERHAPS the Housing Census 
to be made in April by the U. S 
Bureau of Census will shed more 
light on this point The second 
national survey of the housing situ- 
ation will enumerate as 
45 million dwelling units, includ- 
ing their location, characteristics, 
values, rentals mortgage-financing 
features, 

The first housing survey in 1949 
covered 37.3 million units. Tre- 
mendous population shifts have oc- 
curred during the war-torn decade 


many as 





usage 


THE BIG PART that home mod 
ernization and repai: 
sale of lumber and other buildings 
materials is indicated by the fact 
that for the first 10 months of 1949 
the FHA insured 970,505 moderni 
zation and repair loans under Title 
I for a total of $477,249,144. Oc 
tober loans averaged $490 and cov 
ered heating, plumbing, in 
alteration, and repairs 


plays in the 


¢ 


ulation 


for homes 





THE QUARTERLY Department 
of Commerce report on the Lum 
ber, Plywood, and Allied Products 
Industry reveals that the 1949 
third-quarter supply of lumber w: 
the highest recorded since the wa 
Aggregating 21.2 billion 
feet, it consisted of 12.6 billion in 


I 
board 
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stock at the start of the period, 8.2 kk ® 
billion cut during the period, and apy DAKOTA is the nation’s 27th 
0.4 billion feet from imports tate to launch a Tree F ro 
This report of the Forest Prod gram. It is the first state tify 
helterbelt woodlots for tree-farm 


ucts Division expressed the opinion 
that recent trends in residential 
construction have resulted in gen + *« 
erally lowered averages of lumber 


ALL TO NEW PRESIDENTS of local 








per housing units. “Smaller indi lumbermen’s clubs in the So the 
vidual units, lower proportions of names of M. H. Speltz, president of 
frame structures in relation to the the —_— rmen’s ( = of — hi 
( wWiffin, or. ft i vto 
total, a higher percentage of multi ee ; id ins wi ie Se Pye : 
. res *n i a SSISS]} i lt el 
family dwelling units, and a con men’s Club, 
siderable increase in utilization of 
ko ok. 
other materials instead of lumbe: 
and its products have all contribut ‘THE FORESTS of. thi natior 
ed to this tendency.” through cooperation and education 
can be maintained, protected, and 
FOR THE WEEK before Christ ye oR Pt Col; fal Ags yona oul 
. ae needs,” A. Colgan, Jr., executive 
mas, the National Lumber Trade vice-president of the National Lum 





Barometer showed shipments 0.7 ber Manufacturers as 
per cent above, and orders 3.9 pe! erted at the recent eet 
. 1c if the Western Forestry and Conser 
cent below, production. thas Aumnaeieiom 

For reporting softwood mills, ur ; 
filled orders stood throughout the x Ww 


month of December at about 20 
days’ production, and gross stock 
equivalent to about 53 day 
put 


rHE FIRST commercial standard for 
onderosa pine window i 
been published. Identified a 
ird Stock Ponderosa Pine 





‘Stand 
Windows 


out 





. am Sash and Screens, Commercial Star 

For the year-to-date, for all re ird CS163-49,” it calls for modula 
porting lumber mills, through De izes of four-inch multiple It re 
cember shipments ran about 4 per juires that these wood items shall be 


yreservative-treated at the factory ac 





cent above production, and orde1 “ 
P ‘ al : ~ e. a han 7 { yraing to minimum § 1da I IN 
stayed about 5 per cent ahead « tional Woodwork Man ture A 





production ociation 
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for lumber during Novembe! 4 NEW PRODUCTION re¢ 

inched up to 283.4 from Septem Certigrade red cedar shins le 

ber’s 279.7. But it still was con- [0° ae Bon ig sans ya, aa 

siderably below the 311.2 index fo! Wa h., ea! ly soy Tian ¢ oy Ser t 

November °‘48—when the market Manager W. W. Woodbridge 

began declining The vholesale t the nl output t rec ( 

price index for building material code ett ist appa ; 

as a whole rose three-tentl ot a iy 11 rae oe mae 3 : ‘ ire es : 

point to 189.5 in November t emendou increase in the use of 
Wholesale prices generally in the 1 shakes fo1 | con: 

nation dropped over 7 per cent he m. ae NELDS. 

during 1949. Since the all-time re 8 So cance as fi : Code Cor 

high of August, 1948, they had ‘ ‘ é 

dropped 10.5 per cent by Decen * * * 

ber, 1949 Expectati that 

they will drop slig more Hi PINE Inspecti 

sure ) put effe 

veal ippleme to its 194 nda 
THE COMEBACK of softwood ae Taney Soe eee 

plywood during 1949 was a mate pee erat ‘cana te sc yo 

als highlight of the year. Surgir ‘ ind heavy joist The ecial 

demand moved prices substantiall visions must be applied t the 

higher, and the lls be n acc , ir gl oh a No. 1 t nN 

mulating orders for several months nn al ae 1400 } tee 


ahead, 
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*Difficult problem 
relating to the use 
of cement? 
Chances are the 
Hermitage Service 
Engineer has 
solved it before. 
If not, 

he’s ready to 
solve it now. 

Call him in and 
put him on 


the job. 


PORTLANC 


NASHVILLE 3, TENN, 











Jobbers Play 


ion Viicanni 


NEARLY 400 member of the 
Southern Sash and Door Jobbers 
Association and their wives and 
guests attended the mid-year meet 
ing of the organization at the Ro 
ney Plaza Hotel in Miam: Beach 
Fla., December 4-6 

Since most of the busine 
the group is conducted at the a 
sociation annual summer meet 
ing, this winter get-together had 
for its Main purpose 
tion of good fellowship among the 
members and manufact 
resentative 

The Committee on Arrange 
ments and Entertainment, whicl 
received and deserved the credit 
for the various social functions 
consisted of Chairman R, C, Slac! 
and I. W. Gard, both connected 
with A. H. Ramsey and Sons, Inc 
of Miami, and John H. Dolcate: 
of the Krauss Brothers Lumbe 
Company, Tampa 


40 


Scenes at 
and Door 


the recent winter meeting of the Southern Sash 
Jobbers Association are shown here. At top, Mrs. 


R. J. Grutsch, assistant secretary, and President Charles E. 
Hughes, of Greenville, S. C., listen as the Rev. Everett S. 
Smith speaks on racial development in the Caribbean and 


Latin Ame 


rica. Hughes introduced the new secretary-treasurer 


of the association, Clark E. McDonald. Above, the Committee 
on Arrangements stands ready to help all the jobbers and 
their guests have a delightful visit. From left, they are Chair- 


man R. C, 
acey illustrates, with specimen advertisements, the 


Erle C. R 


Slack, John H. Dolcater, and I. W. Gard. At left, 


publicity campaign in behalf of treated wood sash, conducted 


jointly by 


A shor 
Sunday was 
m. by a 
ind served 


Brothers L 


cater, who is vice-presk an ranc ane the 


general manage! 


brought 20 memb 


onnel to Miami, te 


necessary equipment for preparin report by 


the dinner. The 


over open charcoal 


the American Wood Window Institute, Inc., and 
the Southern group. 


began 
welcome by 
municipal 
( 1 firm ‘onvention bureau 
ers } I The welcoming address and Dol 
; ponse were followed by 


by Erle C. Racey, of Dal 


ee re 
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Johns-Manville FLEXBOARD’ 


is unlike other Asbestos-Cement Boards... 


Exclusive J-M manuf vy process 
nakes this fireproof f building 
board so strong and hat it can be 
lifted and handled by « n without 
cracking or breaking. Y ve on time 


and labor, and avoid w 


Another advantage of Flexboard—you can 
drive a nail even close to edge of sheet 
without cracking or chipping . no drill 
ing required! Moreover, Flexboard can be 
bent on either axis to a degree unmatched 
by any other product of its kind . a 
great advantage where curved surfaces are 


required 
Small Holes Large Holes 


Send for this FREE Handbook— Con 


tains complete information about culting If a consi nt of cut- 
and working Asbestos Flexboard. Draw ting is int ecommend 
Mt 


ings show how to apply it indoors or out that yo ‘ Meo Shearing 


how to handle the joints, door and Jig whict faster than 


a hand saw. | f er details OH NS-MANVILLE 
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window openings, ceilings, and floors 


Ask for the Flexboard Handbook. Johns- send for the e Handbook 


Manville, Box 290, New York 16, N. ¥ 


described 


Pat. Od 


f 





sponsored by the American Wood 
Window Institute, Inc., and mem- 
bers of the Southern Sash and Door 
Jobbers Association. 

The publicity campaign, 
ducted in several sections, stresses 
to the public, speculative builders, 
and architects the advantages of 
wood sash as compared with sash 
of other types. Racey illustrated 
his remarks and analysis with 
specimens of the advertisements 
used, Illustrated campaign folders 
were made after the 
meeting 

Doyle E. Carlton, former gover- 


con- 


available 


nor of Florida, spoke on “Ameri- 
canism.” He analyzed “good gov- 
ernment and its relationship to 
good business.” 

Also on the prog! 
were a luncheon, an afternoon boat 
ride for the ladies, and an enter 
tainment banquet with dancing in 
the hotel’s open-air patio, Other 
diversions included golf, deep-sea 
fishing boats, 
bathing, and shopping along Lin 
coln Road. 

At Tuesday's 
the featured speaker was 
erend Everett S. Smith, 


. ; 
‘am Monday 


from charter ocean 


general se 
the Rev- 


locally 


sion, 
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DOUBLE LOCKING PROTECTION 
The butt of 


safely double 
exposed corner, 
maximum = strain 
locking shingle 
tite double lock 


Actually 

each of 
point of 

No 
the 


each shingle is 
locked at 
the 
} coverare 
omer 


Lok 


has 


what you 
KES THE 


the ro 


| 
thicknesses at 


oa... 
DIFFERENCE 


And what you see that 
makes the difference is 
the deep, heavy shadow 
line that gives a LOK- 
TITE roof its sturdy dur- 
able appearance 


LOKTITE DOUBLE THICK BUTT 


In the unretouched photograph, notice the 
double thick butt. This is the feature that 
LOKTITE 


Its distinctive, pleasing appearance 


produces the heavy shadow 
w ill 


make Loktite a leader in the field 


100% DOUBLE COVERAGE 


more than half 
f has a triple 
There are four 


the butt 


The NEW Excfascve LOKTITE Double locking 
Principle ... Look at the back of the shingle for proof» 


Write or wire for detailed facts about Loktite 


AMERICAN ASPHALT 


dele) Micte) ite) 7 ale], 


Member Asphalf Roofing Industry Bureau 


E. St. Louis, Hil. 
Bist. & St. Clair 


Kansas City 3, Mo. 
7600 Truman Road 


Ft. Worth 7, Tex. 
2316 West Sth 


Salt Lake City 10, Utah 
1674 Beck 








author and lecture! 


‘Blood It was a 


well-Known 

He spoke on 
scholarly study of 
ment in the Caribbean Islar 
on the 
He urged ¢ 


Lai 


develop 


racial 
its effects people in 
America 
standing of our 
Smith’s talk 
eral lobby 
method 
I busines 
Latin American republi 
Following a group 1 
ternoon 


al Wa 


bers and guest 

entertainment “ishin 
were the top favorite 
A cocktail party, g 


the courtesy of the manufactu! 


ven 


s, was followed by 
The 


pectacie at the 


entative 
buffet su 
] 
J 


repres f 
n followed a spe 


Roney 


pel 
water 
pool 
The 


winter 


Cla 


time al 


meeting will be 
: 


a piace O 


sociation annual meet 
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held in Memphis 
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3 WAYS TO MAKE SALES 
When You Boost ZONOLITE’S' Revolutionary 


3 WAYS TO INSULATE: 


z ate ‘ oe COD 


ZONOLITE* LOOSE FILL INSULATION 


A hit with builders and home and 100% fire- proof 





owners alike! It’s so light—so ally snuffs out flame 

easy to install... no batts, no moisture resistant, too 
staples, no blowers or spe- won't settle—lasts a lifetir 
cial equipment; just pour it Best of all, it's amazingly 
into place. It's rot-proof, efficient insulation 


rodent-proof, termite-proof bills as much as 40 





EASY TO STOCK! 


—— 


ZONOLITE* PLASTER AGGREGATE 


Lets plasterers work in with less droppings. ¢ 





any weather—won't tomers are better satisti 
freeze—can be mixed in- too, because Zonolite | 


doors—only 1/3rd the ter is soresistant toc 





weight of sand plaster. ing and chipping—has 
Zonolite plaster spreads times the fire-resista 


easier, sticks better and of ordinary plaster. 








EASY TO HANDLE! 





[ ZONOLITE* CONCRETE AGGREGATE 


Mixes into cement in and numerous co 1er- 


place of sand for the cial and industrial! 
ideal insulating con- cations. Assures 
crete for roof decks— steady year-round 





warm, dry floors in Permanent, firey 
farm buildings and 1/6th the weight of 


basementless homes— mary concrete. 





The Zonolite story is repeatedly being told 
in national ads, publicity articles, etc., in 
magazines, newspapers and trade-journals 
that reach millions of farmers, home owners 


LITE COMPANY —Dept. SBS 
alle St., Chicago 3, I! 
sample promouonal ma 
It details about ( ) Zonolite 
and other potential users. Tie in locally and tion () Zonolite Plaster 
te Concrete 
you'll cash in handsomely. Mail the coupon aerens 
today for full information and samples of 


{ 

1 

! 

I 

I 

tested promotional material for boosting i 
I 

1 

i 





sales in your community 


ZONOLITE COMPANY 
Dept. SpS-10, 135 S. La Salle St 


Chicago 3, Illinois MAIL COUPON’ FOR DETAILS 


the registered Vrade-Mark 
te Company 
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Kentucky Convention 
To Stress “Selling” 


Material dealers will be told 
how to keep up profits in a de- 
market at the 1950 con- 
Kentucky Retail 
Dealers Association in 
Louisville, January 16-18. While 
emphasis will be placed 
on selling methods, a wide scope 
of subjects pertinent to successful 
operation will be covered 


clining 
vention of the 
Lumber 


greatest 


busines 


by speakers and business session 


leaders 
To encourage greater attendance 


in the exhibit hall, 14 jobbers have 
donated door prizes. The large ar- 
ray of exhibits will be conven- 
iently displayed in the Brown 
Hotel, convention headquarters 
H. R. Northup, executive vice- 
president of the National Retail 
Lumber Dealers Association, will 

















its effects on building material 
merchandising. 

Joseph F. Leopold, of Dallas, 
Tex., will expose the workings of 
cooperatives and the problems 
they pose for retailers 

Other prominent speakers will 
include R. A. Hill, National Paint 


Varnish and Lacquer Association, 


speak on national legislation and 
Washington, D. C.; David Osborne, 
sales training director, Studebaker 
Corporation, South Bend, Ind.; 
Clayton Rand, Gulfport, Miss., 
editor; Ralph Carney, sales man- 
ager, Coleman Company, Wichita, 
Kan., and Charles W. Williams, 
Federal Reserve Bank, Richmond, 
Virginia. 

The dinner for past-presidents 
and directors on Monday night 
will feature Eric Behn, of London, 
Eng., as guest speaker 





and TIME 


on every window opening 


Many projects are already saving up to $5 
per window opening with One-der Window 
Frames. 


Oklahoma Dealers 
The window buck is built around this one- Plan Big Year in ‘50 
piece rigid frame and set in the stud wall. 
No fitting or adjusting is necessary. followed by mer- 
chandising and public relations, 
was given first consideration by 
the Oklahoma Lumbermen’s Asso 
planning projects for 
directors and 
year’s 


Legislation, 
The frame has its own flashing outside and 
a weather-stripping flange inside. It re- 
quires no trim, inside or out, nor any plas- 
ter or wallboard returns. No finished 
carpentry. ciation in 
_ ; ; 1950. The 
The unit comes Bonderized and with a 
prime coat baked on—only one coat needed mapped out the 
to finish. Thus it saves two-thirds on cost and set up a budget at the Decem 
ae paint and another two-thirds on painting ber 9 meeting in Oklahoma City 
abor,. * “ r 
Executive Secretary W. M. Mor- 
gan will set up a legislative coun- 
cil to work on state and national 
legislation for the benefit of retail 


officers 
program 





dealers 


A one-day short course in sales 
training will be conducted in two 


| 

| 

i] 
le 
| 


cities in each of the association’s 
eight districts. Members will be 
permitted to bring all em- 
and a customer's sales 
manager and salesmen as guests 
A seven-hour visual demonstration 
conducted by Morgan, the course 
followed at night by dis- 
trict meetings 
The Farm 
See this revolutionary new frame at our Booth pong conducted in , 
at the New Products Division (Congress ith the Oklahoma A and M Col- 
sige te i ; » county agents, and the Cham- 
Hotel) National Association of Homebuilders ber of Commerce. contin 
Convention, Chicago, February 19 to 23. 1 in 1950 
A membership drive sched 
Meantime, see your dealer or write iled for January 15-20. The dis- 
rict acquiring the most new mem- 


ONE-DER WINDOW SALES COMPANY _| till receive a prize 


Other projects in the eight-point 
/ -, oo p- 
2109 Third Ave. North Birn Ala. 


sales 
ple yvees 
The Complete One-Piece 


Metal Frame for metal sash 
... for any type construction 


will be 


Buildings Day 


cooperation 


pro 


will be 


Pebrvary 19-23, 1950 





ngham 3 rogram include increased public- 
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relations effort, setting up county 
chairmen, and the 1950 conven- 
tion on October 17-18 
President Walter Hinton says 
the Oklahomans intend “to score 
against wasteful legislation, poor 
merchandising, and weak public y 


relations 


a. Says TAKE 
| toy ADVANTAGE 


Highlighting the two-day con- 
vention in Salina of the Central 
Kansas Lumbermen’s Association OF THIS 
was the presentation of the famous 


Black Hills Passion play, with 
Josef Meier as the Christus. 


W. A. Hays, of Clyde, was elect- 
ed president. Glen Humpburg, La ‘ 
Crosse, was made first vice-pres!- 
dent; Floyd Nichol, Beloit, second 
1 4 


vice-president; Dwight Hardman, 
Osborne, and Earl Hyder, Chap- 
man, directors 

Ernie Miller, editor of Kansas’ 


oldest weekly newspaper, gave the 
é' WRITE TODAY 


banquet address. Other speakers 
1 I 


were Captain Jose Guzman Baldi 
; FOR COPIES OF MY 


vieso, Bolivian consul to Kansas, 


and Hugh Burnett, of the State 
College at Fort Hays 10 BEST 


Retail Lumber and Building 
Over 3,000 dealers and suppliers tate Supply Advertisements 
are expected to attend the 62nd 1" 4 ~ of 1949... 


three-day annual convention of the 
Southwestern Lumbermen’s Asso- 
ciation t begins January 25 at 
the Municipal auditorium in Kan 
sas City 
Nine no peakers will deliver 
lessages on topics of inter- 
lumbermen. About 140 ex- 
| irchased exhibit 


62nd SWLA Meeting 


mprove your advertising? 

see what the smartest mer- 

sare doing? Then, drop us 

r postal card today for proof 

f ten newspaper advertise- 
that really clicked 


ide variety of ed 
— ‘rover mprove your advertising, AT 
. Icr eu } | ] LOW COST, by subscribing to 
iward \ oted author- Eh c 
Edward G n, noted autho! bee _— s Newspaper Matrix Service 





proble ms, S ty _ that offers only Pre-Tested copy 


| , pal speak. - =! = MEASURE the / und merchandising ideas 
ers. He has ch 1 for his topic, | Vs a 
— \ re Costs You Nothing 


What's Ahead in 1950.” He is edi- 
nvestigate this Service, 


ty on homebui 


will be among the princi 


lder maga 


earn WHY ina few short years 
BE SURE You BUlLD ra , 
wire e have gained national rec 


DRY LUMBER zit tion and wide-spread 


jorsement with a complete 


Alabama Dealers 
To Meet on February 4 


* roar vous = fe} 13 - ot Greco ivertising service for Retail 
ai ate stop ae Deolers 
Members of the Alabama Build oun ADVERTIS- rene 

{ - ° NEWSPAPER...RADIQ... 


ing Material Exchange will gathe1 we ic 7% 
at the Redmont Hotel in Birming 4334 i'4 3 [14 Mie > OUTDOOR . .. DIRECT MAIL, etc. 


ham on Saturday, February 4, for 


] banquet meeting. Din- eal 
net ae AA ADVERTISING 
ae Sak ae pN\ci 4 [ef 


C. Battle, an Alabama member of - 1106 INLAND BLDG., INDIANAPOLIS 4, IND. 


the House of Representatives. He 
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will review impending legislation 
in Congress and its import to the 
lumber industry 

New officers to be installed at 
the meeting will include Thornton 
Estes, Birmingham, president; 
Clyde Bear, Montgomery, first 
vice-president; L. C. Mayo, Bir- 
mingham, second vice-president; 
W. P. Dilworth, Huntsville, third 
vice-president; Louis Meer, Bir- 
mingham, treasurer; James Gray- 
son, Birmingham, secretary, and 
Mrs. Mary K. Harless, executive 
secretary 


It’s a Date 


January 16-18—-Kentucky Re- 
tail Lumber Dealers Association, 
Brown Hotel, Louisville, Ky. Ex- 
hibits. 

January 25-27 Southwestern 
Lumbermen’s Association, Munici 
pal Auditorium, Kansas City, Mo 
Exhibits. 

February 1-3—-Middle Atlantic 
Lumbermen’s Association, Chal- 
fonte-Haddon Hall, Atlantic City, 
N. J. Exhibit 


February 17-18—Virginia Build- 


ing Material Association, Roanoke 
Hotel, Roanoke, Va. Exhibits. 

February 19-23—National Asso- 
ciation of Home Builders, Stevens 
and Congress Hotels, Chicago, Il. 
Exhibits. 

February 24-25—West Virginia 
Lumber and Builders Supply Deal- 
ers Association, Daniel Boone Ho- 
tel, Charleston, W. Va. Exhibits 

March 15-16—Louisiana Build- 
ing Material Dealers Association, 
Jung Hotel, New Orleans, La. Ex- 
hibits. 

March 22-24—Carolina Lumber 
and Building Supply Association, 
Ocean Forest Hotel, Myrtle Beach 
S. C. Exhibits. 

March 27-28—Tennessee Build- 
ing Material Association, Auditori- 
um and Claridge Hotel, Memphis 
Tenn. Exhibits. 

April 3-5—Lumber and Supply 
Dealers Council of Georgia, Gen 
eral Oglethorpe Hotel, Savannah 

April 12-13—Mississippi Retail 
Lumber Dealers Association, Bus 
na Vista Hotel, Biloxi, Miss. Ex 
hibits. 

April 12-14— Florida Lumbe: 
and Millwork Association, Palm 
Beach Biltmore Hotel, Palm Beach 

April 23-25—Lumbermen’s As 
sociation of Texas, Municipal Pier 
Galveston, Tex. Exhibits 











Requires an Attic Clearance 
me 13% inches 


of Only 


Vertical Air Discharge Attic Fan 


Be ready for the demands of thousands of home owners whose houses 
have low attic head clearance—capitalize on the consumer demand for 
Reed Fans. Available in four sizes to meet every requirement, the Reed 
Vertical Air Discharge Unit has been designed to secure the utmost in 
simplicity, low cost of installation and years of trouble-free service. 


Write for free completely illustrated catalog. 


Reed UNIT-FANS, INC. 


1001 ST. CHARLES AVE. 


NEW ORLEANS, LA. 

















FLORIDA 


ST. PETERSBURG: Linton Tib- 
bets and Alden Harper have bought 
the Cox Lumber Company. 


ORMOND: Lawrence W. Grabe 
has opened the Ormond Lumber and 
Supply Company at 300 W. Granada 
Avenue. Until recently, Grabe was 
a sales representative for the United 
States Gypsum Company in north 
ern Florida and southern Georgia 
The new firm stocks all types of 
building materials. H. A. Freeman 
is sales manager 


MISSOURI 


SHELBYVILLE: The North Mis- 
Lumber Company has opened 
a branch yard here. L. L. Bennett 


manager. 


souri 


Newell Hopson, lumber 
president of the De 
Commerce. He is 


DE SOTO 
lealer, is now 
Soto Chamber of 


} 


also a city councilman 


SKIDMORE: The Skidmore Lum- 
ber and Supply Company is building 

60x70-foot building, next to its 
resent building, to 


the increased 


accommodate 
stock of material 
ARKANSAS 
FORT SMITH Approximately 
3,500 people attended the opening of 
the Long-Bell Lumber Company’s 
new store at 321 Wheeler Avenue 
recently. In addition special 
1 roses were given to the 
ladies and yardsticks to the men 
Walter Davidson, Jr 
the new branch 


pr 


manager of 


HARRISON: Lorraine and Virgil 
D. Willis and Jeanne and Hallie C. 
Ormond have incorporated the Willis- 


Ormond Lumber Company 


BENTONVILLE Lee Scott, of 
Oregon, has purchased the Hilcrest 
Lumber Company 
SPRINGS The H. and T 
Company has been incor- 


ith capital listed at 


HOT 
Lumber 
porated, Ww 


$25,000 


tock 


LITTLE ROCK: Silas A. Gardner 


wit 
VItn 


TEXARKANA 
Vaughan, Wayne H 
Houston E. Vaughan 

rporated the Tex 


Supply Company 


NORTH CAROLINA 


Le McCotter, anc 


WASHINGTON: J 
‘ 
lap have formed J. D 
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11 lumber and building 
a 

) The W. A. Cooper 

mber Company has been 


ypital stock listed 
rat 


A., and Jennie 


shen "The Modern Side Wall Protection" 
KANSAS 


Lindas Lumber 
camp trips to 12 
at their recent 


sindas Lumber 
yard here, one 
throughout the 

to a grout 
rm name is now 


Curt Ediger is 


ua 


sold 
O1G 


r yards now 
a week at the 
mber of Com- 

closed Satur- 


new manage! 
1 and Son Lum- 
oe Cor STONEKOTE®, a fabricated stone material—can be CHECK 

ne, ' | applied over any surface such as frame, stucco, brick, THESE FEATURES: 


cement or cinder block, insulation board, or plain oe 
@ Beautifies 


@ insulates 
aa iicadaae STONEKOTE* makes old buildings look new. In new © Strengthens 


ply Company has | home construction it adds the beauty of stone con- @ Fire proofs 


SYRACUSE: The Syracuse Lum- 
r Company added a new | wood studs and sheeting. 
lumber storage 


oe wg struction. It blends with any style architecture, and 
ME eee es is always in good taste. Being permanent it is ver 
: : min proof. It also ends 
STONEKOTE® is smart, modern, unequaled for side psinting — stops dampness, 
walls for homes, apartments, motels, stores, churches, moisture resistant. Being 
and other structures. fire proof—insurance rates 
1gel t are lower 


, branch 


Lawrence Urich 

the Howell Lum STONEKOTE* 
He has been 
lain sien’ ‘ ~ 
the Marysville = : fully on low cost 


homes using open 
frame construction, 


STONEKOTE* is a 


is used very success- 


TEXAS 


MARSHALI rordon ter ha: new development, has 
! high insulating value 
and excellent exterior 


eye appeal. 


Genuine STONEKOTE* combines nature's t durable materials: rock, fibres 
quartz aggregate and mineral colors c no rust, no deterioration, and 
best of all no painting 

Call or write for full data s profit making ‘Reg. U. S. Patent 


off 
Side Wall Covering. Some d ble franchises open vice 


ay Building 
been in- 


Smith, Law- 
7 Smith 


coe, CORPORATION 
an Sheet 2196 SOUTH 93RD STREET 


ved to 


601-611 First WEST ALLIS 14, WISCONSIN 





SOUTHERN BUILDING SUPPLIES for JANUARY, 1950 








Avenue. The new building has’ the remodeled yard here on Novem- 
22,000 square feet of floor space ber 19. Roses were presented to the 
The two firms held a joint formal ladies and yardsticks to the men 


opening recently 
MARIETTA: Robert E. Fraley has 
MARSHALL: The Keys Lumbe: bought the Carey Lumber Company 
Company has been incorporated by Roland Hobbs has been made man 
Lena, H. C., and L, E. Keys ager under the new ownership 


DALLAS John O toss tay CLINTON: George Granot, owner 
Newman, and J. Hardy Neel hav of the Home Lumber Company, has 
incorporated the Dallas see uild sold the firm to T. B. Bailey, Adrian 
ers Company, Inc cattleman and rancher. 


WICHITA FALLS: A 25-year serv- EUFAULA: Warren Pixley, former 
ice pin was recently presented to manager of the Long-Bell Lumber 
Hugh A. Trott, manager of the Long Company in Nowata, has moved here 
Bell Lumber Company branch here to manage the firm’s local branch. 
since 1940. Trott has served several ; 
other Texas and Oklahoma branches SAYRE The Chaftin srothers 

Lumber Company has completely re- 

PORT ARTHUR J. E. Baker, built its yard on North Sixth 
owner of the Baker Lumber Com- __ Street 
pany, has sold the firm to a new Sees ; 
corporation headed by Donald S CHECOTAH: John L. Pierce has 
Elliott. been promoted to assistant manager 

of Long-Bell’s lumber yard here 

HOUSTON: A charter ef incorpo 
ration was recently granted the S iia , 
and S. Lumber and Building Com- LOUISIANA 
pany. Incorporators are Minnye and 
Morris Shainock and Fred Streusand SHREVEPORT: The Adams-Ham- 

met Lumber Company recently held 
OKLAHOMA a formal opening of its new offices 
and display rooms. The new building 
has plate glass on three sides. Many 

ENID: Dan Schramling, head of of the firm’s products were used in 
Long-Bell’s 1 electrical depart- its construction 
ment, served as head of the town’s 
Christmas decoration committee NEW ORLEANS: The Deep South 

Sash and Door Company was incor 

ALTUS: The Long-Bell Lumbe porated recently with capital stock 

Company held a formal opening of listed at $50,000 





DAK FLOORING 


ai eine OAK FLOORING CO. 


906 North 40th Street Telephones 9-6147—48 








SOUTH CAROLINA 


ANDERSON: The Building Ma- 
terial and Equipment Company has 
been incorporated, with capital stock 
listed at $40,000. Walter C. Guest is 
president 


Obituaries 


FRANK JANIN, 46, owner of the 
Janin Lumber Company, died at his 
home in Broussard, La., December 
10. Surviving are his widow, two 
daughters, two sisters, and a brother 


J. REESE JONES, SR., vice-presi 
lent of the Victoria Sash and Door 
Company in Shreveport, La., died 
of a heart attack December 11. He 
vas spending a short vacation in 
Key West, Fla., after attending a 
convention in Miami. Jones was an 
Episcopalian, Master Mason, past 
ommander of an American Legion 
ost, and member of other civic and 
business organizations. Survivors in- 

widow, son, brother ind 


MARSDEN C. MINTS, 57, treasurer 
f the Taylor Lumber and Appliance 
Company and secretary of the Pine 
Construction Company in Jackson 
Fla., died December 8. He 
a widow, step-daughter, sister 

two brothers 


Ww. Cc. pages gh 68, died November 
a sult of a fall from a tree 

a ye re hunt. He was owner 

iger of the Haslam Lumber 

npany in Center, Tex. He is sur 

d by his widow, daughter, and 


two sons 


CHARLEY COMBS, 60, manager 
the Thomas Lumber Comany 
Thomas, Okla., died November 20 
He is survived by his widow, daugh 


ter ister, and two brothers 


J. N. PERKINS, 65, an organizer of 
Hampton Lumber Com- 

rrand Prairie, Tex died 

a > ) helped 

id had 

town. He 

his 


grand 


J. W. BLALOCK, prominent Houston 
Tex., lumberman, died November 19 
He founded the 

Company in 1926 

Verner McCall as 

been treasurer of 


Association 


EUGENE CONRAD, 
De Li 1 Fla busit 
He 
umber 


Company) 


Tex., lum 
November 
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28 on the eve of his 80th birthday 
He founded and developed the West 
Texas Lumber Company, which he 
sold five years ago. Mrs. Hall sur 
vives him 


CLARENCE E. STITES, co-owner ot 
the Builders Supply Company in 
Cookeville, Tenn., died of a heart 
attack November 25. Survivors in- 
clude his widow, daughter, son, 
three brothers, sister, and _ three 
grandchildren 


L. P. LEWIN, 78, a former president 
and treasurer of t National Retail 
Lumber Dealer: ssociation, died 
December 9. With his two brothers he 
operated the A. M, Lewin Lumber! 
Company in Cincinnati, Ohio. He 
had also been president of the Ohio 
survived by 
sisters 


state association. He is 


two brothers and two 


R. H. STOCKS, 64, owner of the 
Stocks Lumber Company in Terrell, 
Tex., died December 16. Stocks had 
helped organize the local Chamber of 
Commerce. Surviving are his widow 


three brothers, and three sisters 


MAURICE B. COOPER, 71, president 
of the Cooper and Anderson Lumber 
Company in Sardis, Miss., died De 
cember 15. He had been in the lum 
ber busines 49 years and was a 
member of the local lumbermen’s 
club He leave a daughter, son 
brother, sister, and two grandchildren 


ROBERT EARL PERRY, 41, 
heart attack December 19 
worked with his father in the Ker 
shaw Lumber Company in Kershaw 
Ss & Later he helped organize the 
Camden Builder Supply Company in 
Camden, S. C., and became treasurer 
and managel He is survived by his 
widow, mn, daughter, father, step 

t and two brothers 


died of a 
He had 


mother 


WILLIAM B. STAFFORD, 49, of 
Easton, Kan December 6 
brief illness had served 
of the Lam 
Company and was 
E State Bank 
A Mason and 


Easton city 


after 
for 22 years as m 
bert Lumber 
r of the Easton 
vhen he pa é 
Methodist, he ‘rved a , 
treasurer and as a school board mem 
ber. He is survived by his widow, two 
daughter, mother, one brother 


MeNair Manages Chain 
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been pro 

of the 

which 

ards in Texa 
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equipment 
have long 
fact that a 20-gallon 
mall to take care of 
Until a few years J Wi I the smallest home. A 


ter 


ter neaters soia 


Trend Toward Larger 
Water Heaters Noted 


been 


heater does a good 
only 20 gallons. In some instances age home 
water heaters ¢ nall as 15 g If ( a two 


{ 


family has 
ons were purcnasea it extra shower. or 

Today America as a nation ha the ncludes several mem 
heate1 


them 


become more conscious of th | be i ilon water 


venience and health-p1 tion af A e apt to give 
forded by plenty of } wate! t I tomatic hot water 
quantitie 

30-gallon 
compared with a 


mall 


increased demand 
for baths, fe itomat hwasl ce of a 


s, and for 











rofits Come In Packages! 


PACKAGED METAL 


es 


int an easy-to-sell, 
indle, 


will add up to big- 


fast-moving 
on your balance 
into the sales 


ties of Monarch Pack- 
tal Weatherstrip 


heck 


Here 1 Monarch Packaged 


Metal We 


icked in 
omy lete installa 
issortments 


t windows, and d 


Get the facts, NOW! 


AVAILABLE THROUGH YOUR SASH AND DOOR JOBBER 
OR MAIL COUPON FOR COMPLETE INFORMATION 


Metalane Weatherstrip 
resists corrosion and oxidiz 
ing, and guverds against the 
streaking and staining of 
woodwork and stone like 
most ordinary weatherstrips 


Date 
n the money-making fast-turnover 


tal Weatherstrip 


METAL WEATHERSTRIP 
CORPORATION 


6337 ETZEL AVE. + ST. LOUIS 14, MO 
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In the 


COAL 


MI Mi / SCUTTLE 


N. €.’s Yarbrough—His Work’s His Hobby 


ERNEST YARBROUGH, the North further the benefits of coal retail 
Carolina Retail Coal Merchants _ ers in North Carolina 

Association’s secretary - treasure! Graduating from a Winston 
and executive officer, has proved Salem high school during the de 
to be a real “go-getter’ for every pression, Yarbrough took a job 
company and organization he has as time-keeper and cashier for 

served. paving company. At the age 

ctober 12, 1905 , y 2 > ‘owe yney mg , : ? 

Born Octobe1 12, Is )9, the da ie borrowed money for a Ernest Yarbrough 
Ringling Brothers’ Circus arrived honeymoon-—and even the suit h¢ 
in his native Winston-Salem, Yar- wore—and married Anne Snydow 
brough claim that until two a Roanoke, Va., school teacher 
months ago, he never missed a cil Returning from the wedding trip : 

ABO, pialnecr eraatestagtacde 5 mnt: , of the superior court, he rented a 
cus within 50 mile to discover that he no longer had ; ; 
‘ typewriter for three days to bring 

And, according to a close friend, a job, he worked for a few months  , , - 

; : his high-school typing speed up to 
he never misses a chance to use firing boilers at a high school—hi 


: : that required to hold the job 
the varied phases of his career to first business connection with coal vrs ; : : 
That was a job that required 


playing politics,” Yarbrough says 
So he became county chairman of 
the Democratic Party at 23 

One day, after seven years with 
the court, Yarbrough was invited 
to dinner by a bank president who 


had served on the grand jury and 


After managing to talk his ways 
into the position-of deputy clerk 








recognized the young clerk’ 
ness. Yarbrough took the po 
sition the banker offered as assist 
ant cashier, and played politics for 
the bank at night 
After six years of banking and 
ny connections made through 
association work, Yarbrough be 
came executive secretary of the 
48" ATTIC-BASEMENT e ee) Winston-Salem Retail Merchant 
EXHAUST % 
weagtoes #8. Met 


Association. He also became man 

% Be ager of the credit bureau, which 1 
2 HP: 12934—18526 CFM (ABOVE) 30W28 owned by the local merchants 

List $175.80 TWO SPEED san } " + 

% HP: 13506—19350 CFM WINDOW FAN In 1947 he was asked to take 

List $204.85 Dimensions 30 1 car 4 . : f - 

30” x 5% over the exec position of sec 

the state coal 

This appoint- 

sely the result of his 

WRITE FOR JOBBER intere n associations of all kinds 

OR DEALER PRICES 


participation in coal 


conventions in connectior 








ATTENTION, DISTRIBUTORS, JOBBERS 
DEALERS, AND SELLING AGENTS — 


Valuable territory still open for Alumi 


L. 0. {, 7 (7 num Mouldings and Trims; also Plastic 
of lf 4i ose ’ es Wa Tile. Write NATIONAL ALUMI 
YoT oT Ole itioning j an Co,, ne. NUM COMPANY, 1137 Alum Creek Dr. 
1591-1623 DEKALB AVE.. N. E ATLANTA 6. GEORGIA Columbus 9, Ohio 
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with his merchants’ association 
work. 

Yarbrough rarely finds time for 
hunting or fishing with his 12 
year-old son. He says his two hob 
bies and conven- 
tions. 

He is a 


are associations 
past-president of the 
Lions Club, and past-president and 
director of the Associated Credit 
Bureaus of the Southeast. He now 
is serving his second term as presi- 
dent of the national credit bureau 
association. He is secretary of the 
City-County Planning Board, an 
advisory board to the Winston- 
Salem City Council 

Through his leadership and po- 
litical experience, much legislation 
aiding retail coal merchants has 
been effected. Coal for curing to- 
bacco, a leading North Carolina 
industry, is now free from sales 
tax. 

“Our crowning achievement for 
1949,” Yarbrough asserts, “was to 
nearly eliminate truckers selling 
coal in competition with legitimate 
retailers. All coal must now be 
weighed on state-approved scales 
as it is being sold and such scales 
approved only for licensed 
merchants.” 


are 


pollution. The association offers Emphasis on Design 
assistance to cities with problems 
of excessive smoke annual convention ol 
can Concrete Institute 
the Edgewate1 


Chieago, lll., Febru 


A LOCOMOTIVE-SIZE 
bine has been 
pulverized coal! as a 
dents of nine 
ing railroads 
coal - producing 
nessed its operation recently 
show that pulverized 
fed continuously to a 
and burned 


a pressure of 6U pe 


gas tul 1 eld at 
designed to use 
fuel. Presi- 

coal-carry includes sessions 
majo! ACI Building Code 


t 1 foreed-concrete design 


leading 
and of five 
companies Wit 

Tests 
can be t ment admixtures fot 


combustion Cor t panel 


ictural design of con- 


4 oal 
discussion ol 


chamber efficiently n concrete problems, 
unde! uunds per nd al open session on 


square inch ement research 
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FIVE COAL Heating Service 
groups in Southeastern cities have 
profitably worked out a system of 
cooperation with stove and heater 
dealers to promote greater use of 

Nelson Stuart, CHS 
manager of National 
Coal Association, urged dealers at 
the 17th annual convention to 
plan similar cooperative programs 
with their equipment deal- 
ers 


coal Za 


division the 


local 


THE 1950 SOUTHEASTERN Re 
tail Coal Association convention 
has been scheduled for June 11- 
13. This eighth annual meeting is 
to be in Chattanooga, Tenn 
REPRESENTATIVES of 
railroads, 12 
of coal producers 
dividual 


seven 
regional associations 
several in 
firms at- 
tended the annual meeting of the 
Coal Committee for 
Smoke Abatement on December 
6 in Cincinnati, Ohio. Chairman 
H. B. Lammers pointed out that 
during sociation’s nine years 
of existence smoke has been 
preved-to be only a part of air- 


and 
coal-producing 


Producers 


tne as 
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Finer Windows 


Residence Casements 
Architectural & Commercial 
Awning Windows Commercial 
Projected Windows _Pivoted 
Windows Security Windows 





















































Southern Made 
for Southern Builders 


Windows offers you an oppor 





The Empire Line 

to handle windows users want. Properly 
sturdily built, bonderized for 
lasting finish, Empire Windows are nevertheless sold at 


competitive prices. Wrife for literature 


DECATUR IRON & STEEL CO. 


Decatur Alabama 


uthern 


tunity 
engineered, accurately « 


Serving Southern Builders for Over 60 Years 
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Aluminum and Chemical Sales, Inc., linoleum shapes bring the Chrom- 
1924 Broadway, Oakland, Calif. trim line up to 38 shapes, Dealers 
who select 14 or more styles receive 


ww YZ the new stock and display merchan- 


2?W~**Poured”’ Roofing 2 complete details, contact the 
i Werner Company, 295 Fifth 
Abesto Fiberated Lumiclad is a nue, New York 16, N. Y 
thick, creamy liquid of aluminum 
flakes bound to fine asbestos fibers wv ¥4 
by a waterproofing base and held ir . 
suspension by a special booster i—Corrugated Panels 
This insulating material is sy i 
the roof. One gallon cover m Corrulux is a new _ corrugated, 
to 200 square feet. It protects ranslucent structural and decorative 
roofing and insulates against I ] According to the manufac- 
heat and cold at the same time urers, it saves users up to 50 pe 
Full details are supplied by the cent over conventional skylighting 
Abesto Manufacturing Corporation osts and is strong enough to be used 
Michigan City, Ind. nterchangeably with corrugated 
‘ el, aluminum, or asbestos 
“vvY¥ Made of polyester resins and Ow- 
ens-Corning Fiberglas, Corrulux pan- 
‘Is are shatterproof. Corrulux is said 
to sag, warp, buckle, or crack, 
be impervious to humidity, 
sunlight, and most fumes 


have found many pra 


+ 


I—Aluminum 


Kaiser aluminum clapboard 
ing has been improved six way: 
make it more attractive and easie1 
to apply. In addition the standard 
030 gauge, the siding is now made 
in a second gaug 2 r re-siding 
purposes. Both 
of 10, 21, 14, and 
Improvements shown in the pic 
ture above include (1) wider ton cine 4 S=—=New Metal Trins 
flat for more ! d flatte: 
upper half fo r fit; (3) deeper A new line 
joint housings vith even width for ings, consisting 


lengths 


easier fitting; | shart hadow hz been introduced b 

line; (5) more lower section Chromtrin T 

to prevent ck 4 } 3) nail moldings. Tt 

slots closer ) f f¢ r nail ! 

ing, and edge rolled to avoid rough net or sume! 

ness. ie n mecnanl 
For further detail ynta <aiser Nine \ v I 


1) 
Waliboal 
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For F ree Information— Clip this coupon and mail it today to: 
SOUTHERN BUILDING SUPPLIES, 


We want more informati he fol- . ' 
a ore ormation on the fo 806 Peachtree St., N. E. 


lowing new products described in Au Si 
sted eaibilaeaiinin 5 Eas : a Atlanta 5, Ga. 
SOUTHERN BUILDING SUPPLIES. ; 
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bered items checked below: NAME_ 
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17 STYLES OF 
BATHROOM 
CABINETS 


Our line of 17 styles of bathroom cabi 
nets gives you such a wide range of 
choice in both design and price that 
you are sure to find in it just the style 
of cabinet you are looking for at the 
price you want to pay. 


Send for our catalog showing both 
recess type and wall-surface, hanging 
cabinets some plain, some ornate 
some with stainless steel rim, some 
without. Fluorescent lighted or not 
just as you wish. 


WRITE 17 Models 
FOR 


had til 13 Write for descriptive litera 


ture on our complete line of 
bathroom cabinets 


IDEAL 
CABINET CORPORATION 


Division of Deslouriers 
Column Mould Co., Inc. 
7726 Joy Road Detroit 4, Mich. 





cONSTRUC 


Greatest 
Advance 

in 300 years 
of Building 
Construction 


Repeated sur 


For the past 


plaster and has nov 


homes. Constar 


construction 


Dry 
many 
single sheet 
In a single mate 


Structural 


Dry 


lending thems 


ings and trim 


Use the coupon t 
literature on H 


SEND FOR 


TION 


h in demand by archi- 
r the common sense, up-to 

/ ion 

s been steadily replacing 

ons of dollars of private 
development of dry wall 
nvested more than $500,000 


ote Big Sheets — offers 
> wall is covered with a 
wall joints are eliminated 

ulation value and great 


isote Big Sheets means 
of, ideal for paper or paint, 
g effects, modern mould- 


ormance data and illustrated 


ts 


oldest and strongest 
insulating and building 
board on the market 


ILLUSTRATED LITERATURE 


HOMASOTE COMPANY + DEPT. 16. Trenton 3, New Jersey 


Send me literature 


Standard Homas 
( Big Sheets) 


Striated Homasote 
(Tiles and Pane 


Wood-textured Hon 
(Panels) 


Name 


Address 


ote Asbestos Board 
The Nova Roller Door 


The Nova-Shingle and 
the Nova-Speed 


Shingling Clip 


t in pencil) 





tical and decorative residential use: 42-inch widths, extends 20 inches 
for this material which stops vision from the house. It is painted green, 
yet lets in light, It is made in forest blue, or tile red on the outside, and 
green, ivory, coral, yellow, soft green, white on the underside for lighter 
and sky blue. It can be nailed and rooms. It is said to give shade with- 
sawed like wood out cutting off ventilation. 
Complete information on Corrulux The door canopy, made in the same 
and a booklet on its use for sky- colors, has a drip-drain channel at 
lighting are available from the Corru- front roof edge. It is made in 48- 
lux Corporation, P. O. Box 6524, and 54-inch widths and projects 30 
Houston, Tex inches. 
Both are made by Air Control 
le, iia Products, Inc., Coopersville, Mich. 





Equipment Shorts 





For full details on these new 
pieces of equipment, return 
the coupon on page 32, 





A-76. The new Muller 10-cubic 
foot plaster and mortar mixer sup- 
plies up to 50 workers with mixed 
material. Other features are power 
tilt, 18.7-HP engine, double roller 
chains, end-to-end action of mixing 
blades, towing bar. 


A-77. A new voltage booster, 

weighing 55 pounds in its carrying 

o—Metal Awnings case, corrects low voltage for port 

P able equipment with up to a 5-HP 

oa , motor. A heavy duty model is also 
[wo new additions to the Leigh made. 

line are a metal decorative awning 
and metal door canopy A-78. A new Muller plaster and 
The awning, made in 30-, 36-, and mortar mixer is of three-cubic-foot 





OAK FLOORING 
AT ITS BEST 


IMMEDIATE DELIVERY 


We are in a position to ship 
Oak Flooring with Air Dried 
Yellow Pine Boards. Also 
K. D. finish molding and all 


pattern stock in pool cars. 


PLANT AT 


HURTSBORO, ALABAMA 
Phone 129 





capacity. It has a height of 32 inches 
and width of 29% inches, and can 
easily be taken inside homes. Pow- 
ered by a Briggs and Stratton air- 
cooled engine, it is available with a 
one-horsepower electric motor which 
plugs into standard light sockets. 


A-79. The Zimmerman versatile 
cutting instrument will cut discs and 
gaskets down to 14-inch in diameter, 
straight strips, curves, and many ir- 
regular shapes. The plastic instru- 
ment is easily adjusted to cut vari- 
ous shapes from pliable sheet ma- 
terials and has several types of 
blades. 


A-80. Yale and Towne’s new 
Worksaver _ straddle-type _ electric 
fork truck lifts and tiers pallet 
loads, A steel-plate platform and re- 
mote hoist control can be added to 
use the truck as a _ power-travel, 
portable elevator. The 3,000-pound- 
capacity model lifts up to 121% 
inches. The 4,000-pound-capacity 
model lifts up to 91% inches. Under 
full load, the trucks travel two miles 
an hour. 


A-81. The model DC-2 medium 
priced electronic instrument for 
testing moisture content in lumber is 
designed especially for lumber and 
millwork plants. It has a micro- 
ammeter with dual ranges _ for 
showing moisture content from 6 to 
28 per cent, and from 6 to 9 per 
cent. Temperature correction and 
calibration tables are supplied 


A-82. The 1950 Heat-O-meter is 
1 calculating dial for measuring 
radiation on steam and water heat- 
ing systems, It shows sizes, capaci- 
ties, and minimum and maximum 
heights for old and new styles of 
heating equipment. According to 
the makers, the dial is simple 
enough for anyone to read. 


A-83. Executone has introduced 
a sound-proof booth, 1314x1342x 
1342 inches, for use with intercom- 
munication equipment in noisy 
areas. The intercom unit is placed 
in the small booth, which is lined 
with acoustic insulation. 








x N + 
FOR SALE 
BUILDING PAPER 
i lealers 
KING NAIL BAGS 

Larger ope i 
SISAL TWINE 

No odor > sta 

Write for Sample and Prices 
HOSKING PAPER CO., Wilmette, Ill 
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FASTER 
CHEAPER 


laminated 
fibre tubing 


SONOTUBES are light 
and easy to work with 
They arrive at the job 
ready to use and are 
cut to any desired 
length by hand-saw 


SONOTI 

fect finished columr 
make the jo 

pouring piers an 


umns easy, profitable 


For one-time use — 3” to 24” 1. D. 


Write for delivered prices 


REG US PAT. OFF 


Sonoco Propucts CoMPANY 


MYSTIC, CONN. 
LOWELL,MASS 


HARTSVILLE S.C 
GARWOOD,N.J 
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i the wood mesh 
icore flush door 
that 

unconditionally 





| guarantees 
your customers’ 
3 : 
+ satisfaction 


$ 


‘}and your own 





lard thickness that gives this 
air-cell door unsurpassed 
nd dimensional stability. 


lard thickness that has placed 
ir million doors in service 
of every type all over 


lard thickness so widely ac- 
Paine has become the 
isive producer of cell-type 


you expect this trouble-free 
» ready for installation and 
fully matched veneer faces 
customers’ satisfaction and 
ditionally guaranteed. Order 
eally profitable doors from 
listributor serving your area. 





PAINE LUMBER (0, Un». 22, 
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FREE to Building Supply Dealers 


* * * 


51. Tensulate Mineral Wool. This 
handsome spiral-bound book de- 
scribes the Tennessee Products and 
Chemical Corporation’s basic ma- 
terials for industrial activities. De- 
tailed specifications are given about 
Tensulate mineral wool insulation. 
Tennessee Products and Chemical 
Corporation, Nashville, Tenn. 


62. Kokomo Korners. This folder pic- 
tures and describes this company’s 
individual zinc corners and frame 
strips for asbestos and asphalt siding 
and also aluminum corners for wood 
siding. Their sales points are em- 
phasized Bugher Manufacturing 
Company, 211 S. Main Street, Koko- 
mo, Ind. 


85. Double-Coursing is holding the 
spotlight in the Red Cedar Shingle 
Bureau’s 1950 advertising and pro- 
motion. A 4-page folder giving de- 
tails of application and cost-estimat- 
ing chart offered dealers. Write the 
Bureau 5510 White Building, Seattle 
1, Wash., for the folders. 


118. Arm-Glaze Putty. Folder ex- 
plains the application of this bluish 
gray elastic compound for glaziuig 
windows. Millwork operators through- 
out nation are quoted as to its serv- 
ice and economy. The Armstrong 
Company, 4065 S. La Salle St., Chi- 
cago, Ill. 


119. Metal Mouldings. A 20-page il- 
lustrated catalog shows the many 
types of Premier aluminum and stain- 
less steel mouldings and trims. It 
gives their uses, application, and di- 
mensions. A price list is included 


Use Handy Coupon Below 


Metal Trims, Inc., P. O. Box 1072. 


Youngstown, Ohio. 


130. Hunter Zephair Fans. A new 
eight-page illustrated catalog on fans 
for homes and industry. It includes 
function and installation data about 
unit containing fan, motor, shutter, 
and switch. Hunter Fan and Venti- 
lating Company, 400 S. Front St., 
Memphis, Tenn. 


136. Heatilator Fireplaces. Bookle. 
tells how Heatilator unit efficiently 
circulates heat and adds profits on 
fireplace sales. Heatilator, Inc., Syra- 
cuse 5, N. Y. 


139. Awning Windows. Illustrated 
catalog No. 84 gives sizes, hardware 
specifications, and construction data 
on Gate City awning windows 
Prices, discounts, and complete archi- 
tectural file are available. Write 
to the Gate City Sash and Door 
Company, Fort Lauderdale, Florida 


140. Plastic Wallboard. Folder de- 
scribes Superlite wallboard panels 
with high-gloss, baked or plastic 
finish. An installation sheet is in- 
cluded. Superior Wall Products Com- 
pany, 4401 N. American St., Phila- 
delphia 40, Pa 


142. Butr Hinges. Folder describes 
extrusion processes, tells how Getty 
butt hinges are made, and _ lists 
prices with illustrations. H, S. Getty 
and Company, Inc., 3348 N. 10th St., 
Philadelphia 40, Pa 


146. Roofing. “Putting Nature’s Col- 
ors to Work” is a four-color book on 


SOUTHERN BUILDING SUPPLIES 


806 Peachtree St., 
Atlanta 5, Georgia 


N. E. 


Please send me, 


without obligation, 


the free literature 


described in the January, 1950, issue of S. B. S. with these key 


numbers: 
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Firm 
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the importance of roofing colors in 
exterior decoration. The Flintkote 
Company, Inc., 30 Rockefeller Plaza, 
New York 20, N. Y. 


147. Caulking Equipment. A new 
catalog sheet has been released with 
information about the complete line 
of caulking guns, accessories, and 
cartridges. The Vital Products Man- 
ufacturing Company, 7500 Quincy 
Ave., Cleveland 4, Ohio. 


148. Reversible Exhaust Fans. Pam- 
phlet describes Reed reversible unit 
fans, the variety of uses, installations, 
and accessories. A price list is avail- 
able. Reed Unit-Fans, Inc., 1001 St 
Charles Ave., New Orleans 8, La. 


152. “Fenestra Stock Products.” 
This 28-page catalog contains pic- 
tures and descriptions of steel win- 
dows and doors with hardware; in- 
stallation details; typical applica- 
tions; stock types and sizes of resi- 
dential, basement, utility, and com- 
mercial windows and metal swing 
and slide doors and frames. Copies 
sent by Detroit Steel Products Com- 
pany, 3227 Griffin Street, Detroit 11, 
Mich 


153. Wallboard Sales Aids. Full col- 
or promotional material now offered 
for Marlite wall and ceiling panels, 
Marsh bathroom accessories, and re- 
lated products includes a 12-page 
general catalog, envelope stuffer, 
self-mailer, and free newspaper 
mats. Samples available from Marsh 
Wall Products, Inc., Dover, Ohio. 


155. Kuver-Krak Panels. Folder de- 
scribes application of Kuver-Krak 
panels over cracked plaster ceilings 
Sent by the Upson Company, Lock- 
port, N. Y 


158. Gliding Door Units. An illus- 
trated folder shows how Huttig’s 
gliding door units save space in 
homes. Complete specifications, sizes, 
and instructions for installing are in- 
cluded. Huttig Sash and Door Com- 
pany, 1206 S. Vandeventer, St. 
Louis 10, Mo 


160. Folding Stairways. New folder 
describes uses, installation, and sizes 
of Wel-Bilt Fold-A-Way attic stair- 
way. Operations are well illustrated 
Wel-Bilt Products Company, Box 95, 
Memphis, Tenn 


161. Look 


Asbestos Siding. “New 
That Lasts Forever” describes and 
shows with photographs the ad- 
antages of using Mustang’s new as 
bestos siding shingles. Stuffers with 
seme story are also available. The 
Asbestos Company of Texas, Post 
Office Box 1082, Houston 1, Texas. 


163. Application of Asphalt Roof. 
Good Application Makes a Good 
Roof Better,’ summarizes application 

actices for all types of asphalt 
roofing, with related data for roofing 
The Asphalt Roofing In 
justry Bureau, 2 West 45th Street, 


New York 19, N. Y 
164. Fiber Tubing. New 


use of Sonotube, a fiber 
n fc concrete 


election. 


older de 
scripes tub 
ing ised as a forn i 
columns. Photographs of actual con- 
struction at various stages are 1n 
cluded. The Sonoco Products Com- 
pany, Hartsville, S. ¢ 

Cata 


166. Andal Home Beautifiers. 





log shows aluminum awnings, door consultant serving well-rated and 192. Reflective Insulation. Folder 
and window canopies, shutters, tlow- recognized distributors exclusively t technical information on 
er boxes, iron railing, and other low Folder explains Biddle services t K ulation, illustrated with 
cost home accessories Free mats, help the distributor realize increased agrams. and tables. Installa- 
consumer literature, and posters for profits in lumber and buildir ul tior tructions are included. The 
dealers. Andal Manufacturing Divi- plies. These include surveys, lumber K Clark Corporation, Neenah, 
sion, Falls Stamping and Welding price digests, cost charts, and bulle ; 
Company, 1701 Front Street, Cuyaho tins on taxes and s. Biddle Pur 
ga Falls, Ohio chasing Company, 280 Broadway; 3. Structural Glass. “Glass For 
169. Fireplaces. “How to Plan A Suc- ee eee — aap characteristics 
essful Fireplace” is a 16-page book 183. Gas Space Heaters. A tw: lor P es Ly net gg 
let with exact details and specifica- folder lists selling point rf 2m ass. Specification charts 
tions for fireplace construction. De gas heaters. Pic Si ails of ; ; i Cae ore also eee 
igned for laymen, contractors, archi various models ; included he : — Sing. Tole 3 
‘ as aL € , ‘ a ”, 


tects mason The Peerless Manufac rennessee Enamel 
turing Corporation, Louisville 10, Ky Company, 4104 Park 
172. Louver Windows. A brochure on <7 . Heatform Fireplace Designs. A 
Stewart metal louver windows shows 186. Fireplace Fixtures. Fold ¢ contains key drawings 
ketches and descriptions of all mod tains pictures, price and izes f ications. For 50 cents, the 
els and an architectural drawing of firesets, andirons, fir 1 ffers a 36-page book 
proper installations. The Stewart Iron other fireside acce ithentic interiors of rooms 
Works Company Inc., Cincinnati, less Manufacturin es, floor plans of small 
Ohio Louisville 10, Ky locations of fireplaces 
iting results. The Superior 
174. Flexboard. A new handbook con- 188. Donley Catalog. Specit ion I mpany, 1708-D East 15th 
tains complete information about cut and uses of Donley firepl fir St Angeles 21, Calif., or 
ting and working asbestos Flexboard place equipment, incinerators, gar Jort Point Road, Baltimore 
for all indoor and outdoor applica bage and mail receivers, louver 
tions Johns-Manville Corporatio tilators, and tools are explained ir 
Box 290, New York 16, N. Y i 24-page catalog. The Donley Broth 195. Lumber Loading. ‘Don’t Ship 
ers Company, 13900 Miles Avenue ber—Unless It Is Properly 
179. Decorative Railings. A new cata Cleveland 5. Ohio I the fifth of a series of leaf 
log contains prices and data on stock t etter lumber practices, con- 
size step railings and horizontal rail 189. Ideal Bathroom Cabinets, Cat t estions for safe lumber 
ncludes a reference table log shows cabinets in 17 designs ani he Southern Pine Associa 
asonry forms. The R a wide range of si in I t Building, New Orleans 4, 
G. Coffm: ‘ompany, Box 1113, Or chrome-plated l 
lando, Fla models It also shows clothes-chut 
joors and milk and package recei Plywood Sales Aids. “Sell With 
The Id is a 32-page booklet cover 


180. Buying Guidance. Brochure de- 
ril t mnstruction of plywood 


cribe srowth of Biddle as buying 








but Wremecet, ALUMINUM 


MOULDINGS (ZAQL) 


@ You will make LARGER PROFITS 
with Premier’ Aluminum & Brass Door 
Sills & Threshold Plates, than on 
any other item in your store. 

All Thresholds are individually 
packed 


o 


METAL TRIMS. INC. 


=a Well: To) Alene mace lh itarel) MMe ile 


SS Write lor (atalog 


Showing over 300. Styles 
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fixtures, and signs for in- 
teriors and outdoors, Over 125 il- 
lustrations show designs and selec- 
tion of plywood types and finishes. 
Single copies free trom the Douglas 
Fir Plywood Association, Tacoma 2, 
Washington. 


displays, 


197. Vermiculite Insulation. A new 
eight-page illustrated folder on the 
characteristics of Zonolite vermicu- 
lite granular fill insulation, insulat- 
ing plaster aggregate, insulating con 
crete and acoustical plastic is avail 
able for dealer use. A report on fire 
tests is included. The Zonolite Com- 
pany, 135 S. LaSalle Street, Chicago 
3, Til. 


198. Protective Paper. Two folders 
on uses of Sisalkraft protective 
papers are on request. One 
describes covering and _ protection 
uses. The other describes low-cost 
lining for attics, poultry houses, and 
other uses. The Sisalkraft Company, 
205 W. Wacker Drive, Chicago 6, I 


sent 


199. Metal Tiles. Specifications, ap 
plication instructions, the many 
uses of steel and aluminum tiles, and 
a chart showing the range of 27 
color are included in a new il 
lustrated brochure. The Vikon Tile 
Corporation, Washington, N 


200. Building Papers. Catalog sheets 
describe Leatherback asphalt hard- 


per, duplex barrier paper, reinforced 
building paper, and special papers. 
Protective Papers, Inc., Union, Iil 


201. Tylac Products. “Miracle Walls 
by TYLAC” is an eight-page illus- 
trated booklet describing Tylac 
plastic enameled, pre-fabricated 
wallboards; Tylachrome bathroom 
accessories; Prestwood and metal 
moldings. Prices are includec. The 
Tylac Company, Monticello, Il 

consumel 


202. Home Ventilator. A 


folder and catalog sheets cescribe the 


new Westinghouse Poweraire home 
ventilator model 10OPHV. Folder lists 
chief selling points and uses. Catalog 
sheets contain detailed sketches, in 
stallation instructions, and specifica 
tions. Appliance Division, Westing 
house Electric Corporation, Spring 
field 2, Mass. 

203. Side-wall Stonekote. Four-paxg¢ 
illustrated folder tells why Stonekote 
Permanent Insulation is “The Mod 
ern Side Wall Protection.” Explains 
application to any surface, points out 
advantages. The Stonekote Corpora 
tion, 2196 South 93rd Street, West 
Allis 14, Wis 


204. Electric Fans. Four illustrated 
folders give specifications and prices 
of Stewart wood-box 
42-inch sizes, 24 or 30-inch KD fan 
blade and baffle outfit, 24 to 4842 
inch non-metallic blade assembly, and 


fans in 24 to’ 





“New Houses from Old” is a prac- 
tical guide to home remodeling. It 
was written by R. R. Hawkins, chief 
of the science and technology divi- 
sion of the New York Public Library, 
and C. H. Abbe, member of the 
American Institute of Architects 
They approach the problem from in 
side and out, presenting working 
principles, choices of construction 
materials, and remodeling methods. 

Illustrated with over 350 photo 
graphs and drawings—many of them 
showing “before and after’? examples 

this 558-page book includes chap- 
ters on the chief types of house con- 
why and how to judge a 
house for remodeling, halls and 
stairs, living rooms, dining rooms, 
kitchens, bathrooms, bedrooms, clos 
ets and storage space, basements, 
masonry work, foundations, chimneys 
and fireplaces, house framing, roofs, 
exterior walls, windows and doors, 
interior walls and trim, floors, 
painting and papering, heating, in- 
sulation, plumbing, supply, 
sewage disposal, wiring and lighting. 


struction, 


water 


board, Red Rosin, and_ reflective 
storm blanket Other descriptive 
sheets and amples available for 
Leatherback all-purpose building pa 


In addition, “New Houses from 
Old” contains a modern bibliography 
books and pamphlets, a list of 


full line of window fans and acces- 
sories. S. J. Stewart (Electric), 527 St 
Joseph Street, New Orleans 12, La of 








Economy 


DISAPPEARING LADDER 


of Sturdy Ponderosa Pine 
for HOMES - GARAGES + ATTICS 
LOW COST - EASY INSTALLATION - EASY TO OPERATE 
FITS MOST ANY SCUTTLE HOLE SIZE WITHOUT ALTERATION 


‘ SS 
15° TREADS “ \ 7 
WITH STEEL 
ROD SUPPORTS 


HEAVY 
HARDWARE 


HINGES Vertical clearance required 


above 4‘7” (can be reduced 
if necessary). Horizontal 
space on attic floor required 
4' 6". 


Write for further information. 


Immediate delivery on fin- 
ished floor to finished floor 
sizes of 9’ 2” or less. 

Shipping weight 32 Ibs. (nominal wr.) 


MINNESOTA WOOD SPECIALTIES, INC. 
BOX 216, ST. PAUL PARK, MINN. 
Manufacturers of the EZWay Folding Stairway 











JANUARY, 1950... Tell 





building industry associations and SEMI-FINISHED HOMES outl t mi-finished home by 
publishers, and a full index. 

Dealers engaged in remodeling or (From page 21) 
repairing houses—or getting wise to 
what this type of business can mean’ the semi-finished home is uilt four n, floor, outside wall and 
to their volume in 1950—will find and sold in cluste i 1 ti f building that can be 
this book a valuable homebuilding 
encyclopedia. It sells for $4.95. Pub ; : 
lished by the McGraw-Hill Book i addition to the time he In Campbell declares 
Company, 330 West 42nd Street, New vested in financing y é I 1 idea is to let the buye! 
York 18, N great amount of preliminary ( of this labor since 


-finished home is a 


viewpoint of Ralph C ll. For fir in attractive and de 


a ae * went into the project—s 1uch t f the largest items in the 
study that the proceeds fi a tot cost. And most buyers 
y + ¢ . > ‘ P , 

What are the advantag of a thick, limp-leathe: inde! I emi-finished homes 
concrete house? How much does it Camutell "ae ni-ckilled work 
cost? Can you build it yourself? All aMpoeils Aesk : ccnp lbcmaacunis 
these questions are clearly and The investigation t \ I quite capable of 
positively answered by Frazier For convinced Campbell that th fir 1ome in a manner to 
man Peter in “Pour Yourself a <cientious, semi-finished 1ome ! t} tandards we pre 
House.” A former architect, Peters ’ 
now a farmer, gives a step-by-ste ‘ 
account of plans for and the con creating benefits for the buyer I nson-Campbell Com 

( 


stru 


truction 


builder is an _ altruist 


“ ff a concrete house. He the community, and the natio1 | é to the idea that pro 
shows how a similar house can be 7 | ; 1] 
OW w a nuiar Nouse Car The study produced, among oth welling units must be 
built economically of stone 

TI author claims that anyone 


ittle skill and determination Each buyer of a semi-finishe f ction of homes in 


this viewpoint ke t ability to pay. There 


build such house for himself home is one > government il] preferred since this 
a total cost of materials of less 
than $4,000. He s every bit of 
material that goes in the house 
how much it costs: w tools and ) » government t ui I t desirable manner in 
labor are required 4 drawings ous YI others 2 l A ae says Campbell 
and words he pictures the sequence F 
of the work. . : 
“Pour Yourself a House” is pub- ‘2 Communistic propaganda u mall subdivision of 
lished by the McGraw-Hill Book “ach buyel n argument for tl n t priced homes. Check 
Company, 330 West 42nd Street, New merican way lif nage, utilities, transpor 
York 18, N. Y for $3.95 a copy 
The book contains 217 pages of 
printed matter, including a detailed 


index to certain unlon-labor efforts t t i small down-payment 


+ 


not have to house and on wh mizes land cost for the 


nt want to pay taxes to be 


homes are not vulnerab!] tain a tract of land suit 


according to Campbell, i t 1 other essentials. Then 


principai argument in answe 1 1 under a alt con- 





ANY WAY YOU LOOK AT IT 


YOUR BEST BUY Is 





> ®) 
ee 


First in Quality — First in Packaging — Lowest in Price 
Only AJAX advanced techniques of precision production cai ke avail 
able truly fine hardware at the most sence prices in ountry 


m= pacer. asret 
: AJAX HARDWARE MANUFACTURING CORP. 


P = 
HARDWARE OF 3 4351 Valley Boulevard Los Angeles, California 


Write to us for a catalog and samples and the name of your nearest jobber or build ply house 
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Cartridge .50 


Slightly higher 


VITAL Patented “Skeleton” type 
Gun and Spouted Cartridge 


Vitel Colt Yi —? 
Vital -Calh . . . Vital-Calk spouted 
cartridges are inexpensive and practical. 
Ready to use—just snap into gun and 


caulk, No messy cleaning. Filled with 
top grade compound. 


Vilal-Calher ...+ The “skeleton” gun 
and spouted cartridge, originated by 
VITAL, is the hottest caulking combination 
on the market. Get it on display and really 
sell caulk! 

SEE YOUR JOBBER OR WRITE US TODAY 


VITAL PRODUCTS MFG. CO. 
7500 Quincy Avenue, Cleveland 4, Ohio 








DEALERS: 


Sell Dairies More 
Lead-Free Paint 


@ PROTECTS 
LIVESTOCK 
FROM LEAD 
POISONING 


@ BUILDS 
PROFITS 
FOR YOU 


= S the safe 


paint for the entire 
aaiee. Interior and 
Exterior — Lead-free 
No. 300 by Southport. 
Proiects animals from 
lead poisoning, and 
keeps the surface san- 
itary and free from 
decay. 

Sell your livestock and 
dairymen No. 300 
Lead-free paint. 

Write for details. 


SOUTHPORT 


PAINT CO., Inc. 


Savannah, Ga. 


) 
<Oy, 














and a reasonable monthly pay- 
ment. But require the buyer to 
install and connect a water flush 
toilet and sink before permitting 
him to move in.” 

Most of the Johnson-Campbell 
semi-finished houses have been of 
750 square feet of floor space. The 
sale price, including lot, is $2,595 

When buyers take “delivery” of 
a home they have just what 
Campbell described as a_ semi- 
finished except that he 
neglected to include the fact that 
each house gets two outside coats 
of paint. But inside there is 
simply one big room. No plumb 
ing. No wiring. 

If the home is in a J-C tract 
where lot costs are usually held 
to $100 each, the down-payment is 
$250. If the home is constructed 
on the buyer’s lot, no down pay- 
ment is required and the monthly 
payment is $40. 

The company will install 
plumbing, have the house wired, 
add other interior features, or a 
garage at the buyer’s request. But 
this runs up the cost, which John- 
son-Campbell seeks to avoid. How- 
ever, most buyers prefer to save 
the labor involved 


house, 


One house had been sold to a 
skilled workman After some 
months it had not been occupied 
but there was much evidence of 
labor on the interior. “This man’s 
wife won't move in until every- 
thing is ready,’ observed Camp- 
bell, inviting a peek through a 
window 

“Furthermore, this man_ has 
not kept his promise and has not 
vet made a payment. But that 
does not disturb us. We knew he 
was weak when we sold to him 
but we wanted to get this started 
and this sale helped tremendously 
Even if we should reach the point 
where we would have to reposses 
we would not lose money because 
of the extensive work that he has 








For Sale 


Las nw Electric Plant 


engine and _gener at 
Automatic 


aif “ tia post Address | 
SOUTHERN BUILDING 
Pea ree S N.E Atlanta 
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1950... 


Ralph G. Campbell, above, as- 
serts his Fort Worth materials 
firm is in the business of erecting 
semi-finished houses “for many 
months to come.” They have 
erected over 80. He says the 
headaches and profits come from 
careful financing. 


interior 
how 


done on the _ house 

Every other sales contract, 
ever, has been good and under 
those circumstances it does not 
take long for the Johnson-Camp- 
bell Lumber Company to get back 
actual costs. And after that there 
is profit, especially with success 
ful financing 

‘We may 
plans some,” Ca 
‘perhaps by doing more 
the interior. That depends on the 
market But we intend to keep 
watching the market and keep on 
building semi-finished homes at 
moderate prices.” 


have to change ou 


mpbell forecasts, 


work on 





WEL-BILT FOLD-A-WAY 
STAIRWAY 


« SAVES SPACE 
“<STE] * IDEAL FOR 
—_ SMALL HOMES 


¢ ADDS EXTRA ROOM AT 
SMALL COST 


Every home should have « WEL. 
mM BILT STAIRWAY, Wasted ofthe 
spece cen be easily converted 
iate valuable storage spece, 
extra bedroom or pleyreem fer 


Wel-Bilt Stairways 

ns ' come assembled. 

Y\ THEY ARE easy to 

EFFICIENT \) n) install at little ex- 
SAFE 4 pense, and easy to 


operate 











SOLD BY LEADING DISTRIBUTORS 
FROM COAST TO COAST 


Manufactured by 

THE WEL-BILT PRODUCTS 
COMPANY 

P.O. Box #95 





Memphis, Tennessee 
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KING COAL TAKES OVER tiem through the company’s mem 
bership in Coa] Heating Service 
This organization, open to all coal 
retailers, keeps a s de 
ment for any 
gency that might 
For example, a <¢ 
stoker suddenly 


(From page 26) 
art- 


p 
diary so he can make a call before Coai-neating emel 
the customer actually needs more 
coal. 

With storage space for coal limit- 
ed at Naylor’s, they try to equalize 
orders for coal throughout the year 
by offering a winter’s supply on 
the installment plan during sum- 
mer month 

‘In this way,” Lee says, “we've 
brought our demand for coal in the 
summer about one-third of 
our yearly Payment 
for ali winter due within 
30 day 

Since the Naylor yard is not in 
the main shopping district of Win- 
ston-Salem 
sible to 
Lee makes collections for well ove1 
half of all 1 sale He 


requesting 


istomer whose 
to work prop 


Naylo! 
Coal 


fj] 
talls 


erly can call either the 


vard during office hours, 
Heating Service at any 
port the difficulty and 
epalrman 

The Naylor Builders Sup; 
Company was formed in 1939 when 
Pleasants’ uncle, J. A. Naylor 
bought out his partners in the 
Realty Bond and Supply Company 
Pleasants and Naylor 
joined the latter firm in 


Pleasants inherited the 


up to 
coal sales.” 
orders 1S 


both had 


entire 

his uncle died in 

In addition to Pleasants ar 
Naylor firm personnel 


vil ’ 
a full-time 


and not easily acces- ness when 


many of its customers, 

is known out 

pay- ‘ h shipping 

rt of family ‘lerk, Kimel; two boys who 
‘ Negroe 

who load trucks and deliver 

The truck di 


trip. The salaried 


any ( 
ickness, yet Lee 
coal 
the 


employ ees who 


llection problems 
Naylor firm stocks 
equipment, and 
artment, its cus- 
red 24-hour-a-day 


servic for any coal heating prob once a 


ivers are paid by 
has have been with the com 
tome! ] t six month 


year 


Naylor company’s adver- 
chiefly of 
advertise- 


ch consists 
newspaper 
ants takes advantage 
tive advertising plan 

producers who supply 
\ percentage of his year 
up in a fund 
he can draw to pay up 
costs of his advertising 


es 1s set 


Sale of DeWalt, Ine. 
Adds Saw Line to AMF 


American Machine’ and 
New York, N 
auto- 
have 


assets 


ompany 
of high precision 


1900, 


and 


inery since 
properties 

the Lancaster, Pa., 

firm adds a line of 
for cutting of wood, 
ind plastics, to AMF’s 
icts. Acquisition of the 
lithe ada 


t 


350 dealers 
rial plants, and con 
1 wood-working indus 
howt the nation to 
t marketing outlets 
being 
sonnel 
idiary 


alt plant is now 


the same pe! 


‘-owned subs 











[= - lewrw WALL PANELING 
FOR EASIER SALES 
and BETTER PROFITS 


PLYTEX is the new plywood 


paneling with sculptured 
beauty that is winning na 
tionwide acclaim from build 
ers and decorators. Dealers 
report faster and easier 
sales. 


PLYTEX is 
Yq" Fir in 





Stewart Chain 
Wire Fences 


may 


and heights 
a Stewart Fence 
available now in tea eperch 
standard sizes in every type of « 
interior and exterior grades ture — a 

Redwood PLYTEX available 
in VY" 4° x 8 panels. Send 
for FREE samples, prices 
and details of the profit 
building sales program 


onize 





Write or Call Your Nearest 
PLYTEX DISTRIBUTOR 


Bass & Co., In 


Hopkinsville, Ky 
































Dixie Plywood Co 
Atlanta, Ga 


Hallett Mfg. Co 
Mobile 2, Ala 


lesig 


Link 
be 
had in various weights 


There i 








stewart Iron Picket Fences 


plain and ornamental 
iron are available in a wide 
variety of types and de- 
signs to meet the require- 


ments of all installations 





Binswanger & C Miami, Fia 
tas Savannah, Ga 


Elrod Lbr. Co 
N.C 


Huttig Sash & Door Co 
Miami 37 | 

Krauss Bros. Lbr. Co 
Tampa Fla 


Richmond 2 Va J 


Central Bldg. Supply 


Charlotte business for buildin 


c in Puwand in on this business be 
Baltimore 2. Md Service 
Dalton-Bundy t Miami, Fla 
Norfolk Va Florida-Southern 
P od Corp 
Jacksonville, Fla Sash & Door & 
Gulf States Plywood Co 
New Orleans 13, La.Richmond 24, Va 


PLYTEX CORPORATION 
1440 Willow Street, Chicago 22, Ill. 


Good Territories 


McEwen Lumber Co 
High Point, N. C 
Richmond, Va 


hn C 
Tampa, Fila 


Glass 


1746 Stewart Block 
CINCINNATI 1, OHIO 


























Are Still Open Experts in 








Selling Stewart Fence an 


Met 


wire products is profitable 
simple and easy to cash 
» stock and you need not 
s source of extra profits 


i details about dealer setuy 


THE STEWART 
IRON WORKS CO., Inc. 
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est ott (Actor MOVERTISERS 
‘Ge? 


Every time you sell Plywood, 
you also have a chance to sell Firzite, Satinlac 
and Weldwood Glue. 


¢ 
e ITE —* fir plywood and other soft 
I woods —and for hard woods too! 
ae The finishing of fir plywood and 
other soft woods has always pre- 
sented problems. Today, these 


problems can be overcome by use 
J of FIRZITE. 


Used as a pre-sealer, FIRZITE seals 
the wood pores...tames the wild 
grain...virtually eliminates check- 
ing and grain raising. Available 
in both white and clear, FIRZITI 
forms an excellent undercoat for 
Stain, paint or enamel. 


Wia” 
ee 


White (or tinted) FIRZITE also provides an easy, low- 
cost way to achieve the blond, bleached or wiped finishes 


so popular today. 


Discuss the merits of FIRZITE every time you sell a piece 
of fir plywood. 


FIRZITE comes in pints, quarts, gallons and 55-gallon 
drums. Counter leaflets and display panels of actual wood 
finished with FIRZITE are available as dealer helps. 


satis preserving the natural beauty 


of all woods. 


You can recommend SATINLAC 
as a simple, inexpensive material 
for the proper finishing of hard- 
wood plywood and similar woods 
It is a clear coating which can be 
applied without brush marks. 





SATINLAC produces a durable, 
attractive finish. It brings out all 
the natural beauty; does not darken 
or yellow with age. 


SATINLAC is put up in pints, quarts, 
gallons and 55-gallon drums. Counter leaflets and dis- 
play panels of actual wood finished with SATINLA( 
are available as dealer helps 





WELDWOOD GLUE 
WELDWOOD PLASTIC RESIN GLUI 


joins wood to wood and other porous 
materials in a permanent bond, unaf 
fected by moisture, bacteria, heat, fungus 
or mold. Available in small sizes for 
over the counter trade and larger sizes 


for cabinet makers, carpenters, etc 











Write for more information on these products and an 
explanation of our Dealer Set-up 


UNITED STATES PLYWOOD CORP. 


Industrial Adhesives Division, Dept. 552 
55 West 44th St., New York 18, N.Y 
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A 

Adams Rite Mfg. Co. : 
Advertising Council, Inc. a 
Ajax Hardware Mfg. Corp 59 
Allith Prouty, Ine 63 
Aluminum Co. of America 5 
American Asphalt Roof Corp 42 
American Coolair Corp ‘ 
Andal Mfg. Co : 6 
Asbestone Corp Fourth Cover 
Asbestos Compan of Texas 12 
Associated Plwood Mills, Inc Third Cover 


B 


Bessler Disappearing 
3ugher Mfg. Co 


Stairway Co 


C 


C & H Air Cond. Fan Co., Inc 
Carpenter Oak Flooring Co 
Cumberland Portland Cement Co 


D 


Decatur Iron & Steel Co 
Decorite, Inc. 

Detroit Steel Products Co 
Dewatex Mfg. Co 

Donley Bros. Co - 
Douglas Fir Plywood Asso 


Falls amping & Welding ¢ 
Fe wood = a Building Products 
Fir Door Institute 
Fletcher-Terry Co 


G 


Gate City Sash & Door Co 
Getty, H. S. & Co., In 


H 


Hager, C. & Sons Hinge Mfg. Co 
Heatilator, Inc 
Hermitage Portland 
Homasote Co 
Hosking Paper Co 
Hunter Fan & Ventilating Co., Inc 
Hurtsboro Oak Flooring Co., Inc 
Huttig Sash & Door Co 


Cement Co 


Kimberly-Clark Cory 
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A New 
IDING DOOR UNIT 


oe ss by 


| Bi 


i) NEW SILENT OPERATION 


SAVES FLOOR SPACE 











ELIMINATES 
| SWINGING DOORS 














heme Pics Silas 


ae 


1. Solid brass, ball bearing, special DOOR HANGERS, operating on 
aluminum track, permit height adjustment without removing door. 

. Exclusive STABILIZING FIXTURE, operating in bottom door rail, 
prevents rattles and assure easy, silent sliding. 

. Slotted ESCUTCHEON PLATE at bottom closing edge of door 
interlocks with RUBBER DOOR GUIDE on closing jamb. Assures 
rigidly closed door and prevents door edges from striking stops. 

SEE YOUR LUMBER DEALER 


HUTTIG SASH & DOOR CO., ST. LOUIS, MO. 


Charlotte, N. C. ¢ Dallas, Texas # Knoxville, Tenn. ¢ Miami, Fla. « Columbus 
Ohio ¢ Jacksonville, Fla. ¢ Louisville, Ky. ¢ Roanoke, Va. e Birmingham Sash 
& Door Co., Birmingham, Ala. ¢ Memphis Sash & Door Co., Memphis, Tenn 





OUTSTANDING FEATURES 





PRECISION 


folding stairway 


@ No springs—Actuated 
by counterweights 
@ Easy to operate 
@ Safety treads on steps 
@ Insulated door panel 
@ Requires no attic space 
@ Shipped in one package 
Write for full information 
PRECISION PARTS CORP. ¥ . 


Nashville 7, Tennessee 





ELIMINATE SPLIT SIDING 


By Using Kokomo Korners 


bevel wood siding made of 
deteriorate 


Corners for 
aluminum—can't rust, rot, or 
So constructed as to eliminate sp! tting of 
siding. Two small nails are furnished with 
each corner and holes provided to fasten 
bottom by nailing through base of corner 
into lower edge of siding board. Top nails 
are concealed by next course of siding 
Available for 6”, 8’, and 10” siding 


BUGHER MANUFACTURING CO. 


211 So. Main Street Kokomo, Ind 
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...thé Beautiful 


AUTO-LOK 


{AUTOMATIC LOCKING) 


ALUMINUM AWNING WINDOWS 


IDEAL tor ANY BUILDING 


note how mun 


SEALED (/KE 
A veers TOR! 


Auto-Lok's exclusive w 
stripping literally 
window against cold 
dust storms and hur 


Anywhere 


ta 


Accepted ever 
cause of ifs prec 
neering and entire 
hardware that aut 


Choice Territories 


ava ae e 
jJealers and rs 


distribs 
for full details, write 


AUTO-LOK DIVISION Dept.B 


locks the vents 


P. 0. BOX 4541, 


Ope Locka, Fla 


LUDMAN CORPORATION @ MIAMI, 


Factory at 











ui 
It’s Back! 
| 


Me,  ) 
_ yf 


The Famous 


ALLITH 
ALLIGATOR 
LATCH (::: 


is again available 


Improved with 
STAINLE $s 


For rea 


these lat 


STEEL SPRING 


yn straight sliding door 

equal. The spring jaws 
when the door is closed 
yet open easily, from 
either side t ioor. Eyes for padlock in 
convenient tion. Made of malleable iron 
rever left hand door 


ALLELE T FG 
"“RPROWTYW, 2m € 
| DANVILLE, ILLINOIS 


catch aut 
They t I and 

















HERE’S THE DEAL 





0 SAVE $20 62 
a Nou ger 


3 Home Ventilators 
(Reg. Dealer Cost) $72.36 


1 See-All Ventilator 
Display . iiss aa 


255 Piece Merchan- 
dising Package . . 1.50 


A Total Value of $93.86 


All for 


Don’t miss this bargain offer 


CALL, WIRE OR WRITE YOUR 
WESTINGHOUSE DISTRIBUTOR, OR 





CLIP AND MAIL THIS COUPON Tidy 


WESTINGHOUSE ELECTRIC CORPORATION 
Fan Department 


Appliance Division Springfield 2, Mass. 


| am interested in learning more about this Westinghouse 
Poweraire* Home Ventilator Deal. Please send me the 


details today 


Nome 


Address 


you CAN BE SURE..IF ITS 


Westinghouse 











Arcey MINERTISERS; 


L 
Libbey-Owens-Ford Glass Co 
Ludman Corp 





M 

Marsh Wall Prod., In« 

Metal Trims, Inc 1 
Miami Window Corp. Second Cover 
Minnesota & Ontario Paper Co. Insulite Div l 
Minnesota Wood Specialties, Inc 

Monarch Metal Weatherstrip Corp 


N 


National Aluminum Co 
National Guard Prod., Inc 
National Gypsum Company 


Oconee Clay Prod. C 
One-der Window Sales Co 


Pp 
Paine Lumber Co., Ltd 
Peerless Mfg. Cor} Inc 
Pioneer Co., The 
Plytex Corp. of Ill 
Precision Parts Cor} 


ans Inc 
Prod. Corp 


npany 


Security Co., The 

Sisalkraft Co 

Sonoco Products Co 
Southern G. F. Co., Inc 
Southern Pine Association Inc 
Southern States Iron Roofing Co 
Southport Paint Co 

Stanley Works, The 

Stevens Advertising Agency 
Stewart Iron Work 

Stonekote Cory 

Superior Fireplace Cc 
Superior Wall Prod 


Inion 
Iniversal 
Ipson C 
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APMI SALES WAREHOUSES 


Eugene and Willamina, Oregon 
San Francisco, 925 Toland St., 24 
Dallas, 4814 Bengal St., 9 

St. Lovis, 4268 Utah St., 16 


OTHER SALES WAREHOUSES 


BESSONETTE G ECKSTROM 
LOS ANGELES CALIFORNIA 





PACIFIC MUTUAL DOOR CO. 
TACOMA 2, WASHINGTON 
BALTIMORE 31, MARYLAND 
CHICAGO 8, ILLINOIS 
GARWOOD, NEW JERSEY 
KANSAS CITY 3, KANSAS 
ST. PAUL 4, MINNESOTA 








Nearly 1000 skilled 
plywood workers stand 
behind this trademark 


A PRODUCT is judged by quality of materials, quality 
of manufacture, quality of the men who make, sell and service it. 
Materials at Associated Plywood Mills are unexcelled— 
Douglas fir that grows sound and big in the moist Oregon 
climate... Associated plywood plants are models of efficiency 
in the industry... And Associated employees, nearly 1000 strong, 
are experts in their craft, with special skills and long experience. 
The plywood they make is grademarked and trademarked— 
double guarantee of quality on both exterior-type and interior- 
type panels manufactured by this company 
APMI plywood is available at sales warehouses situated fin 
the nation’s important population and building areas. It is sold 
and serviced by men who know plywood uses, and who would 
be happy to receive your inquiries for general information, 


for prices, for delivery schedules. 


APMI stock } Lengths: 60°' 72’’ 84’ 96” 108 120°° 144” 
Panel Sizes { Widths: 24’’ 30’ 36’ 42’ 48 


ASSOCIATE 


PLYWOOD MILLS, INC. 


GENERAL OFFICES: Eugene, Oregon 


PLYWOOD PLANTS AT EUGENE AND WILLAMINA, OREGON 
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All the New Features 
your customers want- 


ASBESTON E 


ASBESTOS-CEMENT BUILDING PRODUCTS 


iia ee. SHINGLES 


ORS 


Dutch 3 Wood Greer Fireproof 


Lap ; Grain Black 


White Weatherproof 


Smooth | Red 


cod | ee Termiteproof 
: Blends No Painting 
, a No Upkeep 


: a 
Straight : Wood White : 


Edge Grain Buff-tone .. Insulating 


Hexag- 





ASBESTONE SIDING SHINGLES 3 


Blends 
Wavy ‘| Wood >Green- 


tone 
i Grai 
Edge : drain Blends 


Gray . 

ASBESTONE Sunes"é 4 | sts 

, CORRUGATED © 
ROOFING and SIDING 


Light Weight — 
Amazing Strength 
6” Corrugations 





Makes a faster- 


i " « 
draining roof 
Looks like tile— e 
wears like rock s 
“CHOICE OF COLORS § 

Tile Red — Natural Gray £7 





ASBESTONE CORPORATION 


5300 Tchoupitoulas Street - New Orleans 15, La 





JANUARY, 1950... Tell our advertisers you saw it in SOUTHERN BUILDING SUPPLIES 





